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WE have prepared a full index to the two volumes of THE 
SPECTATOR issued during the year just passed, which we will 
send to any subscriber on application. We do not send it to 
all subscribers, as it is of value only to those who preserve 
full files of the paper. 





It is a short-sighted policy on the part of any State to tax 
its corporations excessively. Insurance companies are will- 
ing to pay taxes equally with other propertyowners or other 
business enterprises, but when special laws are enacted dis- 
criminating against them in this respect they must protest 
in the interests of their policyholders, and take such meas- 
ures for their protection as circumstances warrant. Connecti- 
cut has taken advanced ground in this respect, imposing taxes 
upon the companies that are burdensome in a high degree, 
and largely in excess of the taxes imposed upon other prop- 
ertyowners. The Travelers Insurance Company in conse- 
quence of this discrimination, is considering the advisability 
of surrendering its Connecticut charter, obtaining a new one 
in New York and locating in New York city. This would be 
a serious loss to Hartford, where this large and prosperous 
company has been located since its organization in 1863, 
handling millions of dollars annually. Many of its invest- 
ments are in that city, and it is the owner of considerable 
real estate in that vicinity. New York will gladly welcome 
the company, and it can be assured of fair and equitable treat- 
ment—at least, there will be no discrimination against it. 





THE daily papers endeavored to make a sensation over the 
fact that last week a number of agents of the New York Life 
transferred their allegiance to the Equitable. While it was 
quite a coup for the Equitable to capture two or three hundred 
agents and solicitors who had been working for its most ag- 
gressive competitor, it by no means warranted the “scare” 
headlines the papers gave it to the effect that war had been 
declared between these two giant companies. There is no 
doubt that competition in the life insurance field will be ex- 
cessive this year, and nearly every company will put forth its 
best endeavors to close the century with a “record” exceeding 
that of any previous year. The struggle for business is very 
sure to involve a struggle for agents, and many changes in 
the field forces of the different companies may be anticipated. 
Probably there will not be another instance of such a whole- 
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sale transfer as that alluded to above, but in the aggregate 
there will undoubtedly be even more agents and solicitors 
changing from one company to another. Where one com- 
pany makes a deliberate raid upon the personnel of a com- 
petitor, reprisals may be looked for, so that there is likely to 
be considerable activity in this respect. Good business-get- 
ters in life insurance, as in every other line of business, are in 
great demand at present, owing to the general prosperity the 
entire country is experiencing, inducing a supreme effort on 
the part of every business man to make the most of existing 
conditions while they last. Life insurance companies will not 
be behind others in this respect, and the “giants” among them 
are already giving evidence that their high pressure methods 
will not be relaxed in any degree. 





AT a meeting of the Insurance Exchange, held last week, 
it was resolved to increase rates in the Metropolitan district 
about thirty per cent. This simply puts rates back to where 
they were previous to the “rate war” that was inaugurated in 
1897, and resulted in destroying the old Tariff Association. 
From that time to the formation of the Insurance Exchange 
rates were on a go-as-you-please basis, and there was great 
competition to see who could make the lowest rates. Of 
course nothing but loss could come from such business tac- 
tics, and the annual statements now being made up have un- 
doubtedly shown serious losses on city business. The present 
advance is a necessary provision against similar experiences 
in the future. Before the Tariff Association went to pieces 
there were charges of bad faith and rate cutting on the part 
of members, hence the disposition to make rates so low as to 
prohibit further reductions, and to make the pace so hot that 
the weaker companies would be driven to the wall. While 
there have been a few retirements of companies, their with- 
drawal from business is to be attributed to other causes, from 
which all companies have suffered, rather than to the “freeze- 
out” policy inaugurated by the rate reduction authorized by 
the Tariff Association. Had they been dependent solely upon 
city business, there would have been a better chance for 
freezing them out, but experience has shown that the smaller 
companies, as a rule, could play the game as well as their 
stronger competitors. The results of fire underwriting for 
1899 were unsatisfactory to all concerned, the demoralizing 
example set in New York as regards rates being widely fol- 
lowed in other sections, while the fire losses showed an excep- 
tionally large increase, and expenses were abnormal. The 
companies were receiving their income at the spigot, and pay- 
ing it out at the bung, so to speak, to meet losses and ex- 
penses. They have but themselves to blame for such a sad 
condition, for propertyowners are willing to pay reasonable 
prices for their insurance, but when the companies are the 
first to cut rates, propertyowners are taught to believe that 
they are being overcharged, no matter what the tariff may be. 
When rates have been once reduced itis a difficult matter to re- 
store them, especially when, as in the present instance, a sum- 
mary advance is made and carried into effect without notice. 
We are told of a broker who started out in the morning of 
the day on which the Exchange resolved upon the thirty per 
cent. increase, to place a large line for an old customer of his. 
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He placed about half of it at the old rates, but in the after- 
noon found that the rates had been suddenly advanced, and 
he was obliged to pay a largely increased amount over what 
he paid in the morning. He found it hard work to satisfy his 
customer that he was not being unfairly dealt with. There is 
no question that the increase in rates was a necessity of the 
situation, and will in time be acquiesced in by propertyowners, 
always provided good faith is maintained by the members of 
the Exchange. This is a factor, however, that can scarcely 
be counted upon, judging from past experience. 





Up to the time of sending this issue of THE SPECTATOR to 
press, no solution of the question as to the succession in the 
office of Superintendent of Insurance in New York had been 
reached. The term of Superintendent Payn is about to ex- 
pire, and Governor Roosevelt has distinctly announced that 
he will not reappoint him, while Mr. Payn is understood to 
be working actively among Senators to prevent the confirma- 
tion of anyone the Governor may name, thus leaving him in 
the office as a “holdover.” It is reported that the Governor 
has the names of several prominent Republicans under con- 
sideration, and is likely to make a nomination this week. 
The examination of the State Trust Company last week by 
the Superintendent of the Banking Department, revealed the 
fact that the company had loaned Superintendent Payn nearly 
half a million of dollars on collateral believed to be adequate. 
As Mr. Payn was known to be a comparatively poor man 
when he went into office three years ago, the question is be- 
ing asked, how could he save half a million dollars in three 
years out of a salary of $7000 a year. While it is not believed 
that this loan was made to him for his own use, or that the 
collateral that secures it belongs to him, great curiosity is 
shown to know who is behind him in this transaction. Such 
curiosity is warranted, from the fact that Mr. Payn is a State 
official, holding a prominent and influential position. The 
suggestion that insurance companies have made forced con- 
tributions to make Mr. Payn a wealthy man, is absurd, for it 
would be impossible for any State insurance official to 
dragoon the companies to any very great degree without his 
game being exposed and a public scandal created. In justice 
to Mr. Payn, it can be said that he has never been suspected 
of making any sort of an illegitimate raid upon insurance 
companies. There is an explanation circulating regarding this 
transaction to the effect that Mr. Payn rendered great service 
to W. C. Whitney when the latter was before the legislature 
seeking some surface railroad legislation. In acknowl- 
edgment of this service Mr. Whitney, according to report, 
gave Mr. Payn a “tip” to buy Electric Storage stock, and Mr. 
Payn did buy a large block of it on a margin. The stock 
went up, but unfortunately Mr. Payn was in Europe, and his 
stock was not sold. Shortly after his return there was a 
slump in the market, Electric Storage stock went down, and 
Mr. Payn was called upon to put up a large sum as additional 
margin to protect his interest. Mr. Whitney, according to 
report, came to the rescue, supplying Mr. Payn with the 
necessary credit to enable him to obtain the loan in question 
from the State Trust Company. It is surmised that with this 
money Mr. Payn purchased outright the stocks that he had 
previously been carrying on a margin. 
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LIFE INSURANCE A FIELD FOR YOUNG MEN. 


T used to be a common saying that if a man proved to be 
| incapable of earning his living as a business man, a clergy- 
man, a lawyer, etc., he finally found a refuge as a life insur- 
ance solicitor. In the early days of life insurance there was a 
foundation of truth in this statement, but all this has passed, 
and to-day there is no room in the life insurance field for 
broken down incompetents or natural incapables. The busi- 
ness requires first-class talent, men of education, good ad- 
dress and adaptability, who are endowed with the rushing, 
hustling spirit of the age, and who are competent to discuss 
the subject of life insurance in all its phases. The millions 
upon millions of life insurance written every year by the 
various companies is not written by sleepy incapables, but by 
the live, active, progressive young men, who are up to date in 
everything that pertains to business getting; men who have 
taken to life insurance as to a new profession, that offers them 
opportunities for securing social position, influence and com- 
pensation that will enable them to lay by a competence in less 
time than can ordinarily be done in the recognized profes- 
sions. Company managers are constantly on the lookout 
for bright, promising young men, and have enlisted in their 
service many such fresh from their colleges and eager to 
make a career for themselves. They are placed under in- 
struction for a time with experienced field men, and such as 
demonstrate that they have the right stuff in them are 
speedily put on an independent basis, and left to paddle their 
own canoes. Young blood, backed by intelligence and 
originality, is what is required in the life insurance field to- 
day, and fortunate is the man who possesses the necessary 
qualifications that will enable him to break a lance success- 
fully with the competitors with whom he will be brought in 
contact. Life insurance solicitors to-day must work on 
thorough business lines, following legitimate business meth- 
ods in disposing of the goods they have to sell. The time 
has passed when the life insurance solicitor is looked upon as 
an object of charity, and applications given to him through 
sympathy or personal friendship; the companies have made 
their policies to conform to the public demand for something 
that combines protection to the family with a safe investment, 
and they must be sold on a business basis by men who are 
competent to know the value of what they have to sell and the 
ability to impress others with an appreciation of that value. 

The story is told of a merchant who saw a customer depart 
without buying anything, that he asked his clerk why he had 
not sold him something. The clerk replied that they did not 
have what the man wanted. At which the irate merchant 
exclaimed: “Any fool can sell a man what he wants, but a 
successful salesman is the one who can sell a man what he 
don’t want.” The persons who think they want life insur- 
ance, and go about searching for a place to buy it are few; it 
is the business of the solicitor to convince every man with 
whom he comes 1n contact that a policy of life insurance is 
the one special, particular thing of which he is sorely in need, 
and that he can furnish the very best article of the kind to be 
had in the market. As the solicitor meets all kinds of per- 
sons, he must be an all-round man, who can favorably impress 
the millionaire, the business man or the mechanic, meeting 
each upon his own ground, and never leaving him till he has 
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a signed application in his pocket. A college education is 
not all sufficient to qualify a man to do this, for there are no 
colleges as yet that teach even the rudiments of life insurance; 
but, as a lawyer, a doctor or a clergyman finds it necessary to 
take a special course of study after his graduation at a class- 
ical college to fit him for his chosen profession, so is it neces- 
sary for the college graduate who chooses the life insurance 
field for his future profession, to fortify himself with a sup- 
plemental education of a practical nature to fit himself to do 
his work successfully. There are many instructive text- 
books upon the subject which it is necessary for him to study 
in order to know the essential characteristics of the policies 
he will have to sell, and to enable him to compare them 
scientifically and intelligently with the great variety of similar 
contracts with which he will come in competition. The more 
he knows of the science of life insurance the better able will 
he be to analyse any and every policy that may come under 
his eye, and be ready with his arguments to show the ad- 
vantages of those he is offering. This is not work for in- 
capables, nor for the indolent and careless, but is one of the 
essential factors in making a successful life insurance field 
man, and it takes study and natural ability to acquire it. The 
company in whose service the new recruit may find himself 
will furnish him special literature compiled or written from 
the standpoint of that particular company, but for that gen- 
eral information that will enable him to successfully meet his 
competitors and to explain life insurance from the point of 
view of the prospective policyholder, he must seek his knowl- 
edge from impartial sources, and not from the advertising 
leaflets and pamphlets of any individual company. The more 
liberal and progressive companies take much pains to see that 
their field men are supplied with text-books and other works 
of a general nature, treating insurance as a system and not as 
a selfish individual enterprise, and these are the companies 
that hold their agents longest and get the best results from 
their services. Life insurance soliciting is not a haphazard 
business—a refuge for the lame, the halt and the blind,—but 
is reduced to a hard, solid business basis, and can only be 
successfully prosecuted by men of intelligence, energy and 
special training. To young men possessing these qualifica- 
tions it presents splendid opportunities for the development 
of their business talents and for obtaining liberal compensa- 
tion for earnest, intelligent work. 








SPECTATOR SURVEYS. 


IN AND ABOUT NEW YORK. 

The New York Fire Insurance Exchange is now over ten months 
old. 

Macy & Jordan, real estate and insurance brokers, have opened up 
offices at No. 62 Liberty street. 

Dwelling house risks have’ been about the most unprofitable class 
during the past few months. The three heaviest fires of this class 
were those of the Andrews’, Raymond and Pulitzer dwellings, and, 
by a curious coincidence, all of the insurances thereon were con- 
trolled and handled by one brokerage house—R. C. Rathbone, Son & 
Co. 

It is reported that a new brokerage firm will be formed shortly, 
composed of John A. Dohrman and Arthur E. Lethbridge, under the 
title of Dohrman & Lethbridge. 

One of the chief sources of increased income to be derived from 
the recent restoration of the thirty per cent and ten per cent cuts is 
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that of the rates now obtainable on retail stocks in buildings occupied 
exclusively for dwelling purposes above the grade floor. Until the 
Exchange was organized last March these stocks were not subject to 
either rate or rule for a period of several years. When they were 
rated by the Exchange last spring the figures were based upon the 
minimums of the Tariff Association, less a reduction of thirty per 
cent. 

Now that that reduction is abolished, and the old minimums re- 
stored, the actual figures are really larger than have been obtainable 
in many years. Thus: Groceries, 50 cents; cigars and tobacco, 60 
cents; millinery, one per cent; saloons, 40 cents; furniture (stocks), 
one per cent, etc. All of these, with dwelling warranty, above the 
grade. 

The total number of inspections for the various departments of the 
New York Board of Fire Underwriters, for the month of December, 
1899, amounted to 3979. 

The following are some of the committee changes in the New York 
Fire Insurance Exchange: 

George M. Coit of the Royal Insurance Company retires from the 


rate committee, and is succeeded by William Ellsworth of the Cale- 
donian Insurance Company. 


H. J. Ferris of the Home Insurance Company retires from the 
brokerage committee, and is succeeded by Frank Lock of the Kings 
County Fire Insurance Company. 

Marshall S. Driggs of the Williamsburg City Fire Insurance Com- 
pany retires from the executive committee, and is succeeded by 
Francis P. Burke of the Eastern Insurance Company. 

Sam P. Blagden of the agency of Bladgen & Stillman retires from 
the arbitration committee, and is succeeded by George W. Jones of 
the agency of George W. Jones. 

A condensed report of sprinkler alarms for the twelve months end- 
ing December 31, 1899, has been issued by the Fire Patrol Com- 
mittee. The report gives details of twenty-five fires which were at- 
tended by the Fire Patrol and, out of this number but four were 
second Wednesday of each month at 11 A. M. 

The regular meetings of the Exchange will be held hereafter on the 
second Wednesday of each month at eleven A. M. 

A brisk demand for storage store lines has been noted during the 
past few days. The principal points have been the Laight, Leonard 
and Franklin street warehouses. 

Inquiry slips sent out by the brokerage committee to companies, 
regarding the qualifications of brokers referring to them, contain the 
following questions: 

“Is the aplicant to your knowledge engaged in business as a fire 
insurance broker?” 

“Is he engaged in any other business, mercantile or professional, 
either as principal or employee, and if so, what?” 


“Do you recommend that a certificate be issued to him?” 


The insurance upon the risk of the Babbitt Soap Works has 
changed hands. George A. Bell & Son are the new brokers. 


North River has purchased No. 84 William street, and will fit up 
the same for occupation as its home office. 

Rumors of parties endeavoring to secure control of the Stuyvesant 
Fire are afloat. Circulars have been sent to the shareholders, and 
options on 2000 of the 8000 shares at 105 per cent are reported to be 
held. 

West Pollock, New York manager of the Potomac, has secured the 
offices in the Kemp building, formerly occupied by the Kings County 
Fire. Mr. Pollock has just received the appointment of United 
States manager for the St. Petersburg of Russia, which enters for 
reinsurance business only. The extended experience gained by Mr. 
Pollock will enable him to fill this position with credit to himself 
and satisfaction to the company. 

H. N. Hall has resigned as chief placer for Johnson & Higgins, to 
assume the management of the brokerage department of Bird & 
Jacobs. 

Traders of New York has discontinued its Brooklyn agency, and 
will hereafter write Brooklyn businéss direct from the New York 
office. Malby & Vanderveer were the agents. 

A new prohibited list has been issued by the North British and 
Mercantile, which includes the following: Auction stores, alms- 
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houses, bobbin factories, boot and shoe factories, brick works, cotton 
mills, chemical works, curry shops, cotton gins, distilleries, dyewood 
mills, farm property, flour mills, grist mills, hay presses, insane 
asylums, ice houses, lead works, morocco shops, oakum factories, oil- 
cloth factories, oil refineries, oil mills, print works, prison risks, rub- 
ber works, second-hand stocks. 


The formal announcement of the Fire Insurance Exchange in ad- 
vancing rates, has been promulgated as follows: 


(1). All rates as they appeared on cards in cabinets at time of sus- 
pension of the late Tariff Association are readopted, and general re- 
ductions of thirty per cent or ten per cent thereon are withdrawn. 
Allowances for sole ocupancy (if any), automatic fire alarm (if any), 
full coinsurance (if any), and automatic sprinklers (if any), from the 
original card rates are still in order. ; 

(2). All rates published since March 8, 1809, on cards bearing the 
words “Net Exchange Rates” and based on a reduction of thirty per 
cent from original card rates are advanced by adding thereto three- 
sevenths of their present amount. ; 

(3). All rates published since March 8, 1899, on cards bearing the 
words “Net Exchange Rates” and based on a reduction of ten per 
cent from original card rates are advanced by adding thereto one- 
ninth of their present amount. . 

(4). The rates on listed storage stores shall be as follows, subject 
only to reduction for automatic fire alarm clause: 


muiltine- Conga. 
ID hrs cseadhaessadbendsoulabeenssbncunepethssoeanee Z = 
NN ai on oi xkbadnn sped chessesssstsvxweed sob aeensearee 1.25 1.25 
re Ate ThOrk DOWIE) oo. 0 0:0:5.sincs ons ccceesstccswerabas 1.75 1.75 


(5). All general minimum rates, including floaters, stand as printed 
on yellow cards in cabinets subject to no deduction. ; 

(6). Rates on (1) dwellings, (2) stores and dwellings and (3) pri- 
vate stables stand as printed on yellow cards in cabinets. ! 

(7). Stocks and contents (other than household furniture) in 
stores and dwellings, warranted for dwelling exclusively above grade 
floor, take general minimum rates without any reduction. 


BOSTON AND VICINITY. 


Here is the personnel of the insurance committee of the Massa- 
chusetts legislature of 1900: Senate—Lawrence, of Cohasset, a busi- 
ness man; Reynolds, Marblehead, also a man of business; Moran, 
Fall River, was on the committee last year and is still a barber. 
House—Dalton, Salem, served on the committee in 1899; Tatmun, 
Worcester, on the same committee last year, is a lawyer; Whall of 
Boston, a business man; Curley, Boston, clothing business; War- 
riner, Springfield, fire insurance; Huntress, Somerville, manufac- 
turers’ agent; Leland, Sherborn, lawyer; Cloutier, Lawrence, cloth- 
ing business. 

The grist of insurance measures was begun in a picturesque man- 
ner by Representative Murphy of Lawrence, who has “sprung” a 
“bogie,” of which the following is a description: 

A bill to establish a State fire insurance department and to provide 
for the insurance of property against loss by fire, lightning, cyclones 
and tornadoes. 

(Cyclones and tornadoes are unknown in Massachusetts, except in 
the hats of representatives to the General Court). The bill author- 
izes the establishment of the State insurance office under the super- 
vision and control of the Insurance Commissioner, who is directed to 
provide that any inhabitant or agent of the State may insure his 
buildings or personal property against loss by the above agents, at 
the necessary cost of conducting the business and paying the losses. 
All the assessors and county officers of the State shall assist in carry- 
ing out the provisions of this act. Applications for insurance shall 
be taken by the assessors at the time of listing property. The pre- 
miums shall be levied and collected in the same way as taxes, and 
shall be a lien on all property as other taxes are. The rates of 1900 
shall be two-thirds of the average rates prevailing in the locality 
where the property is insured. In the event of a total loss the face 
value of the property shall be paid. The county commissioners or 
a board of three citizens shall act as adjusters. Provision is made 
ior increasing the clerical force in the Insurance Department to 
meet the additional labor, not more than $75 per month to be paid 
for each person so employed, and $200,000 may be transferred from 
the fire insurance fund for use.therein until the premiums are suffi- 
cient to pay the policies. It is hardly probable that the Socialists 
are sufficiently in the majority to pass this measure. 


The line of $1,200,000 on the plant of the National Enameling and 
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Stamping Company of Milwaukee, Wis., which has heretofore been 
in stock companies, has been placed in the New England factory 
mutuals. : 

H. B. Allen has been appointed Boston agent of the Northern In- 
surance Company of New York. 


Levi T. Boothby, a prominent underwriter of the State of Maine, 
who died in Waterville, the past week, was the father of Colonel 
W. A. R. Boothby, a well known Boston underwriter. 

The Supreme Court has directed the State Treasurer to turn over 
to three trustees appointed under the laws of New York, United 
States registered four per cent bonds, valued at $200,000, deposited 
in 1896 by the Magdeburg Fire Insurance Company. The reason 
therefor is that the laws of New York now permit the company to 
do business in that State. Insurance Commissioner Cutting stated 
that he could not authorize the transfer because it was out of his 
jurisdiction, hence the reference of the case to the Supreme Court. 


The Massachusetts Insurance Department has just issued the an- 
nual official list of insurance brokers. 

Edward Atkinson of the Boston Manufacturers Mutual, gave an 
address before the First Parish Club of Brookline, Tuesday even- 
ing, on “Mental Energy the Prime Factor in Commerce.” 

Life and Casualty Notes. 

It is understood that a bill will be introduced in the present legisla- 
ture, to do away with child insurance. It is probable that such a 
measure will meet with defeat. 

It is also stated that a bill will be offered to allow stock companies 
to pay sick benefits. It is known that there are several stock com- 
panies who would like to transact this kind .of business. 

F. A. C. Hill, general manager, at Boston, of the Equitable Life 
Assurance Society, is receiving congratulations upon his marriage 
to Miss Harriet Sherbourne of Beacon street, Boston. 





CORRESPONDENCE. 
ALBANY. 


[From OUR OWN CORRESPONDENT. ] 


The principal matter of interest in insurance circles developing thus far 
in the legislature has been the Assembly insurance committee, as an- 
nounced by Speaker Nixon. It is constituted as follows: Messrs. Cough- 
try of Albany, Tripp of Dutchess, Graham of Orange, Apgar of West- 
chester, Hatch of Steuben, Cotton of Kings, Knipp of Chemung, MacMillan 
of Schenectady, West of Saratoga, Roche of New York, Guyder of Kings, 
Gale of Queens, and Rierdon of New York. Assemblyman Coughtry was 
the third member of the committee a year ago. His associates during the 
last session who have been again assigned to this committee include Assem- 
blymen Tripp, Graham, West, Roche, Guyder and Rierdon. In conversation 
with THE SPECTATOR correspondent, Chairman Coughtry said that while 
his committee would organize shortly, it was doubtful whether any busi- 
ness would be brought before it for several weeks. Senator Parsons of 
Monroe, the chairman of the Senate committee on insurance (which re- 
mains the same as last session) also told your correspondent that he did 
not anticipate that his committee would consider any insurance bills for 
some time, unless some urgent measure should be introduced. 

Senator Brackett of Saratoga has introduced a bill which provides that 
fire departments receiving the foreign insurance tax shall pay ten per 
cent thereof toward the support of the Firemen’s Home at Hudson. The 
same bill has been introduced in the House by Assemblyman West. 

The Court of Appeals has rendered a decision reversing the judgment 
below against the Greenwich Insurance Company, in the suit brought 
against it by William J. Underwood and another, as executors, etc., of E. 
M. Van Tassel, and has ordered a new trial. The company appealed from 
an affirmance of a judgment granting the plaintiffs $13,972. The action 
was to recover the amount of alleged insurance against loss by fire. 

The outcome of Governor Roosevelt’s efforts to displace Superintendent 
of Insurance Louis F. Payn continues to be in doubt. Mr. Payn is reticent 
in discussing the matter, but his friends still insist that the chances con- 
siderably favor his retention in office. On the other hand, Governor 
Roosevelt declines to disclose his plans in this connection, except to ad- 
mit that he has under consideration the names of some half a dozen 
Republicans, most of whom are well known in State politics. It is not 
believed that the names contained on his list include those of any men 
who have had practical knowledge of or experience with insurance affairs. 
It is possible that during the present week the Governor may decide to 
send in a nomination for the insurance superintendency. Such a develop- 
ment is apt to hinge upon the events transpiring any day. Neither the 
supporters of Governor Roosevelt nor of Superintendent Payn are in- 
clined to furnish specific figures indicating the number of their Senatorial 
followers. It is probable, however, that when the question of confirming 
the nomination comes before the Senate it will be found that party lines 
have been obliterated in the struggle. People who profess to know the 
attitude of the members of the Senate insurance committee, to which the 
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nomination will be referred, intimate that a majority of that body cannot 

be prevailed upon to support Governor Roosevelt in his fight against 

Superintendent Payn. LANCASTER. 
Albany, January 17. 





HARTFORD. 
[From OUR OWN CORRESPONDENT. ] 


The annual meeting of the Hartford Board of Fire Underwriters was 
held in the directors’ room of the National on the 9th inst., and officers 
for the ensuing year were elected as follows: President, Charles E. Chase, 
assistant secretary of the Hartford; vice-president, E. W. Beardsley of the 
agency of Dickinson, Beardsley & Beardsley; secretary and surveyor, L. 
A. Dickinson of the same firm; treasurer, C. M. Goddard of Boston; chair- 
man of the rating committee, John B. Knox, assistant secretary of the 
Phoenix; chairman of the executive committee, C. E. Parker of the agency 
firm of Kimball & Parker. George E. Kendall, manager of the National 
of Ireland, was elected to membership. In the evening the first annual 
banquet of the board was held at the Allyn House, covers being laid for 
forty-two, and the affair proved a brilliant occasion from every stand- 
point. President Charles E. Chase presided and also acted as toastmaster 
in a graceful and Depew-like manner. President George L. Chase of the 
Hartford, the oldest ex-president of board now living, was also present 
and greatly entertained the diners in an able speech full of remin- 
iscences. Among other speakers were Secretary Milligan and Assist- 
ant Secretary Knox of the Phenix, Manager Kendall of the National of 
Ireland, Assistant Secretary Smith of the National of Hartford, General 
Dickinson, who has been secretary of the board for thirty years; Vice- 
President E. W. Beardsley and Silas Chapman, Jr. 

E. S. Cowles, manager of the German-American, and E. W. Beardsley 
were tendered a vote of thanks for their personal interest and attention 
in arranging the details of the banquet. 

The dinner tendered Manager Richards of the North British and Mer- 
cantile by the officials of the Hartford companies at the Hartford Club on 
the evening of the 12th was a very select and swell affair. President 
Chase of the Hartford presided, and President Skelton of the Phcenix 
officiated as toastmaster with the wit and grace for which he is noted. 

The remarks of the various speakers gave evidence of the esteem and 
honor in which the guest of the evening is held by his contemporaries in 
Hartford, and amply testified to their regret at his departure from the 
local circle. Much admiration was expressed upon the very unique ménu 
cards, which came from Tiffany’s, and displayed at the top handsomely 
colored figures of Uncle Sam and John Bull in the act of grasping hands. 
It is understood that these ‘“‘pat’’ souvenirs of the occasion were the result 
of the active mind of Assistant Secretary Adams of the Aitna, who has 
the reputation of being a past master in the art of arranging the nice de- 
tails so desirable in affairs of this kind. SPARKS. 

Hartford, Conn., January 15. 











COMMUNICATIONS. 


The Northwestern [lutual’s Treatment of Tontine Fund as 
Liability. 
[To THE EDITOR OF THE SPECTATOR. ] 

In the December 28th issue of THE SPECTATOR we find a letter signed 
by J. Creagh, and dated Portland, Ore., November 29, in which the follow- 
ing erroneous statement is made: 

The Northwestern had a suit a year or so ago in connection with a policy 
and its surplus, when the court declared their system in respect of sur- 
plusage, irregular, or, at least, that the bookkeeping was not correct, so 
that the company has since then changed the entry in connection with 
surplus due to policyholders from being an asset to that of a liability. * 
* *¢£ & * 

We do not know Mr. Creagh, nor do we know what credence, if any, you 
place in the foregoing statement. In view of the fact, however, that you 
publish his letter without comment or correction, we think it possible that 
you are also under the same misapprehension as Mr. Creagh. 

This letter is written simply to state for your information that the 
Northwestern never has had a suit of any kind or description in relation 
to its tontine surplus or method of keeping its tontine accounts. On the 
contrary, the company has many times been complimented upon the com- 
pleteness and “‘openfacedness” of its tontine accounts. The report of the 
Ohio Senate committee which investigated tontine life insurance in 1885 
was especially complimentary to this company, as you will notice by the 
following extract therefrom: 

And, it is the mistrust of companies, and the alleged misapplication of 
surplus tontine funds on the part of insurance companies which has caused 
discussion and controversy about tontine insurance. Persons opposed to 
the plan have generally attacked the mode of conducting business as vig- 
orously as the plan itself. F 

There is somewhat of a mystery connected with the keeping of the funds, 
on the part of some of the Eastern companies, which intelligent book- 
keeping might be able to correct. The funds are consolidated in such a 
manner as to be confusing, until settlement day, when company officials 
divide as they deem expedient, and the policyholder and the public are 
expected to be satisfied. In pleasing contrast to this manner of doing 
business, the affairs of the Northwestern Mutual Life Insurance Company 
of Milwaukee present a clearness and conciseness and openfacedness that 
is at once marked and praiseworthy. At any time the books of the com- 
pany furnish a full and complete record of each individual policy, and it 
is furnished at any time upon application. Still, it amounts only to a 
difference of bookkeeping, and no evidence was furnished the committee 





THE SPE 








CTATOR 29 


of corrupt diversion of funds or intentional covering up by any company 
which has been examined of anything of interest either to the policyholder 
or the public. 

Prior to December 31, 1898, the Northwestern did not report its tontine 
surplus accumulations as a liability, although it had always stated such 
accumulations separately in its reports to the various Insurance Depart- 
ments. For several years it had also made such a separation in its 
annual statements to policyholders. 

The action of last year. including tontine surplus accumulations with 
liabilities, was the culmination of a feeling which for several years had 
been growing at this office, that “‘tontine accumulations’”’ are distinctively 
a liability and should be treated as such. Yours truly, 


WILLARD MERRILL, Vice-President. 
Milwaukee, Wis., December 30. 





The Mutual Reserve Fund Life Association. 
[To THE EDITOR OF THE SPECTATOR. ] 

It has been deemed best by the management of the Mutual Reserve 
Fund Life Association, in view of certain criticisms that were contained in 
the report of the Insurance Superintendent of this State, in reference to 
the equity of the rates and method of treatment of the different classes of 
policyholders of this association, and of some doubt expressed upon this 
matter by Major J. J. Brinkerhoff in his examination for the Tennessee 
Department, to obtain the best professional opinion possible upon this 
subject, and, consequently, I was, in November last, instructed to lay the 
entire matter before David Parks Fackler of this city, consulting actuary, 
and ask his opinion in the facts of the case. I do not need to say to you, 
nor to any one who knows Mr. Fackler’s reputation, that on a question of 
this kind he would act entirely without trammel and simply to the end of 
giving an opinion consonant with the facts. I may add that Mr. Fackler 
was consulted by the management, not alone because of his high standing 
and reputation in the actuarial profession, but because he knew that his 
opinion would be fearless and unbiased, and that if we had unintentionally 
made any mistake in the equities in these cases he would point it out to 
us clearly and distinctly. This was the kind of service and the kind of 
opinion that the management was seeking. If it had erred in dealing with 
a question that presented many intricacies and complications, it was more 
anxious to know the facts than any one else possibly could be, and it de- 
sired to have the facts at the earliest possible moment. I take pleasure 
in handing you herewith enclosed copy of my letter addressed to Mr. 
Fackler, and his reply thereto. 

In connection with this communication it may not be out of place for 
me to state that in the matter of changing the older business represented 
by the fifteen-year class to the forms of policy now issued by the asso- 
ciation, which carry with them as a contract obligation the full reserve 
on the Actuaries’ Table with four per cent interest, most satisfactory 
progress iMeing made, and the interest manifested by the members in 
the proposed change and the support which that membership shows itself 
disposed to give to the management in the effort have surpassed our ex- 
pectations. The plan seems to appeal to the intelligence and business 
judgment of the best of our membership, and it is from business and pro- 
fessional men and those who are accustomed to deal with affairs, that we 
are receiving the most earnest support in the work that we have under- 
taken in this regard. Very truly yours, GEO. D. ELDRIDGE, 

New York, January 8, 1900. Vice-President and Actuary. 

Following is the correspondence referred to: 

NEw YORK, November 23, 1899. 


David Parks Fackler, Consulting Actuary, New York city: 

Dear Sir—On behalf of the Mutual Reserve Fund Life Association, I 
would ask your opinion, in writing, on the question whether its method 
of collecting the cost of insurance from the fifteen and ten-year classes 
(or forms of policies) is compatible with substantial equity between those 
two classes, and also between the individual members of each, due re- 
gard being given to the fact that during the earlier years of the fifteen- 
year class the cost was collected by assessments determined by accrued 
claims, while during the entire existence of the ten-year class the insured 
have made stated, periodical payments. 

As regards the later issues of policies in the fifteen-year class, I would 
call your especial attention to the provision for certain benefits which are 
not contained in the earlier policies of that class, nor in the policies of the 
ten-year class, and to the means at the command of the association, at 
the expiration of fifteen years, for the adjustment of any differences of 
interest between members of the fifteen-year class arising from lack of 
uniformity in the policy conditions or in the earlier, methods of payment. 

We desire, of course, that this matter have your attention at as early 
a date as possible, but do not wish that this should be at the sacrifice of a 
full examination of the matter, in which you have our cordial assent ‘to 
obtain from any who may have taken exception to our method of treat- 
ment of these two classes a full statement of the ground on which such 
exception was based. Very respectfully yours, Gero. D. ELDRIDGE, 

Vice-President and Actuary. 
NEw YORK, December 30, 1899. 
George D. Eldridge, Vice-President and Actuary Mutual Reserve Fund 
Life Association: 

Dear Sir—The subjects upon which you asked my opinion November 23 

have now been carefully considered. On my first general examination of 
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the papers submitted I was inclined to take an unfavorable view of the 
action of the association, but, after further study, I found that the ques- 
tions were very intricate and would require much investigation before 
any opinion could properly be formed. 

The association began business in 1881, with rates which were not 
scientifically adjusted, so that several changes were found necessary be- 
fore the end of the first decade, and the constitution was amended to pro- 
vide for the introduction of ‘“‘such additional plans and systems” as might 
be deemed for the best interests of the association. 

Under this provision, the ten-year class was inaugurated in 1890—with 
a form of policy differing in some important respects from any of the 
previous forms—and its mortuary receipts and payments were kept sepa- 
rate from those of the older forms. In 1898 it was found that this class 
had accumulations on January 1 amounting to $3,127,353.22, which were 
free from liability except for outstanding death claims. 

At the same date it was found that the older forms of policy, which had 
been included under the general designation of the fifteen-year class, had 
accumulated only $143,723.25, against which there stood $195,198.63 of 
definite, though unmatured, liability for bonds and a contingent liability 
of $1,626,457.92 for bond statements, besides a large amount of outstand- 
ing death claims. 

Careful investigation has shown that this disparity in results was only 
in a minor degree due to the fact that the ten-year class was composed 
mostly of new members recently examined, while the fifteen-year class 
contained only old members. 

These investigations, together with a careful comparison of the ten- 
year policy contracts with those held by the fifteen-year class, satisfied 
me that the ten-year class was entitled to distinct and separate treatment, 
and that its rights would suffer if it were merged in the fifteen-year 
class. 

After reaching this conclusion I found that the Superintendent of the 
Insurance Department of the State of New York had expressed a similar 
opinion in his report of the examination made in 1898. 

On examining the annual mortuary payments of the ten-year class it 
was found that they considerably exceed the net rates for ten-year term 
insurance based on standard mortality tabl@s, so that both @ priori theory 
and actual experience justify the course pursued as to this class. 

The second part of your request refers to the individual equities of the 
different members of each of these classes, and has also been carefully 
investigated. The adjustments, which will have to be made at the divi- 
dend periods, will present many difficult problems, but will, I believe, be 
capable of scientific and practically just solutions; and any one who im- 
partially examines the subject, I think, must conclude that the diffi- 
culties of adjustment would be greatly increased if the ten-year class 
were treated exactly in the same manner as the fifteen-year class. 

My conclusions, in brief, are that the association’s modes of collecting 
the mortuary cost from the ten and fifteen-year classes respectively are 
compatible with practical equity, both to the classes and to their indi- 
vidual members. Very respectfully, 

DAVID PARKS FACKLER, Consulting Actuary. 





Rebating in Life Insurance. 
{To THE EDITOR OF THE SPECTATOR.] 


For some time past I have been reading several articles on the evil of 
rebating, but so far I have not seen anything of importance or new on this 
subject. This evil of rebating by many agents is a hard problem to deal 
with. I think, however, that when the different insuran companies 
begin to change from a commission to a salary basis they will drive the 
first spoke in that wheel of fortune or gambling instrument. 

If the companies pay a salary based on the past experience as to what 
an agent is worth to them, and give him a renewai interest in his business, 
he will see that it is his interest, as well as the company’s, to write busi- 
ness that will remain on the books. A salary contract could have in- 
serted therein the usual clause found in a commission contract, viz.: that 
giving either party thereto the right and privilege of canceling same by 
the one giving to the other a thirty-day notice, so that if the agent was 
not earning his salary, then he should seek other and more suitable em- 
ployment. In this way the company would secure good men—men who 
have a good reputation for closing business and for being of good charac- 
ter. At present a penitentiary man can get as good a contract as a re- 
spectable citizen can procure. An agent of six months’ experience gets 
the same commission contract as a man of ten or fifteen years’ standing 
in the life insurance field. Any man who gets such a contract as will 
enable him to rebate forty or fifty per cent can get business for one year 
at all events, as the insured says: “I don’t care what kind of company 
I take a. policy from; I will be covered for a year certain, and can then 
change over to another company and do likewise.’’ I know people who 
have for years past carried insurance in this way. Mr. Humphreys writes 
as if only one company’s agents rebate largely, but he is not stating the 
facts correctly. There are several companies that get two-thirds of the 
business in the manner he describes in his letter of 23d ult., and this is 
why so many lapses appear every year. 

The salary basis and a renewal commission will, I feel confident, prove 
beneficial in this connection, i. e., if the bonus system be done away with 
altogether. When a company offers a bonus of ten or twenty per cent to 
its agents this is giving the agent a hint to rebate that much at least. 
Were it not for the bonus system few agents would care to rebate, as they 
could send in bogus applications to swell their list for the last month or 
two of each year and thereby enable them to get a contract, the terms of 
which list would naturally entitle them to ask for a better contract for the 
succeeding year. They go on in this way for two years or so, and then 
change over to another company. The company must suffer in its busi- 
ness, as that agent will switch all that remains of his business written for 
the previous company. The salary basis would be helpful in retaining 
good men from year to year, and so save the company from lapses and 
from being assailed by unscrupulous agents, etc. 

Rebating will continue so long as an agent works on a commission 
basis and gets a cash bonus—more particularly so when the companies 
join the anti-rebate compact only by their signatures, while at heart they 
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like rebating. They, by their actions, simply say: ‘‘Get business honestly 
if you can, but get business.”’ 

I know of one general agent who got a $1000 bonus last summer and a 
return ticket to New York for having sent in $200,000 of business some 
months previous. He got his business through making a present to his 
friends of a policy to each. Is this business? Yes, it is a kind of busi- 
ness written, but not the kind that sticks. J. CREAGH. 

Portland, Ore., January 8. 





INDUSTRIAL INSURANCE. 


[Our readers will oblige by sending us suggestions, items of news, etc., such 
as appointments of superintendents and assistant superintendents, or anything 
of interest in connection with industrial insurance.] 


—Superintendent Theodore C. Du Plessis of the Metropolitan’s Chelsea 
(Mass.) district has resigned. 


—The Prudential’s Brooklyn No. 9 district has been opened with head- 
quarters at 84 and 86 Flatbush avenue. 





—E. P. Haushumaker has been given the superintendency of the 
Metropolitan’s new district at Moberly, Mo. He was formerly assistant 
at Sedalia, Mo. 


—Charles Ball has been appointed superintendent of the Prudential’s 
Plainfield (N. J.) district; succeeding G. E. Woodland, who has been trans- 
ferred to Trenton. 


—The representatives of the Metropolitan’s field force will hold their 
annual meeting at the home office on the 27th inst. A banquet at Del- 
monico’s ~rill follow. 

—J. G. Jones has been appointed superintendent of the Metropolitan’s 
Canton (O.) district. He was formerly an assistant in the company’s 
district at Lorain, O. 

—William A. Alexander has been appointed superintendent of the Pru- 
dential’s new Bayonne (N. J.) district. He was formerly connected with 
the Jersey City district. 

—Assistant Superintendent M. Steinman of the John Hancock Brooklyn 
No. 2 district was recently presented by his staff with a handsome dia-. 
mond-studded watch charm. 

—The Metropolitan’s Allegheny (Pa.) district has been divided. Edward 
H. Berger is superintendent of the eastern division and P. H. Thornton is 
in charge of the western division. 

—Superintendent R. L. Stephens of the New Orleans (La.) district of the 
Sun Life was recently presented with a handsome gold-mounted um- 
brella by the members of his staff. 

—The offices of the Bangor (Me.) district of the Metropolitan, under 
Superintendent Zimmerman, have been moved to handsome new quarters 
in the Bass building on Hammond street. 

—The Provident Life Insurance Company of Wheeling, W. Va., had a 
prosperous year in the Fairmont (W. Va.) district, and feel satisfied with 
the volume of business turned in by Agent L. B. Stevens. 

—Vice-President George H. Gaston of the Metropolitan Life has assumed 
immediate direction of the agency division, Ellis Thompson, who was 
formerly agency director, having retired owing to ill health. 

—N. P. Sheridan has been appointed superintendent of the Metropoli- 
tan’s new district at Pottstown, Pa. He was formerly an assistant in the 
Norristown (Pa.) district, where he made an excellent record. 

—Three experienced assistants who will help to open up the Metropoli- 
tan’s new Moberly (Mo.) district are John J. Cain, James W. Dobson and 
Max Owen. They all come from the company’s Sedalia (Mo.) district. 

—wW. L. T. Rogerson has been appointed general supervisor of the Life 
Insurance Company of Virginia for the entire United States. He was 
formerly supervisor for the State of Louisiana, and will retain his offices 
at New Orleans. 


—W. G. Smith has been promoted to the superintendency of the Metro- 
politan’s Atlanta (Ga.) district. He was formerly an assistant at Nor- 
wich, N. Y., where he will be succeeded by Thomas Hannon, formerly of 
the Susquehanna (Pa.) district. r 

—The directors of the Prudential Assurance Company of London have 
passed a resolution to the effect that any policyholder who volunteers to 
serve in the war now in progress in South Africa shall not be obliged to 
pay an extra premium for active service. 

—The members of the Prudential’s Harrisburg (Pa.) staff recently pre- 
sented Superintendent W. H. Bushnell with a pair of diamond sleeve 
buttons as a Christmas gift. Assistant Gannon received a Morris chair, 
and Assistant Clark received an emerald ring. 

—An ordinance granting permission to the Prudential to erect a 
memorial arch across Bank street to connect its two buildings has passed 
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to third reading in the Newark Board of Public Works. The company 
proposes to construct an arch that will bear favorable comparison with 
anything of its kind in the country. It will be fifty-one feet in height, 
surmounted by bronze equestrian statues. 


—Superintendent George Williams has been transferred from the Pru- 
dential’s Cincinnati No. 1 district to the Cincinnati No. 4, which is a 
straight canvassing district. His former position will be filled by Superin- 
tendent George Birkett, formerly of the Minneapolis district. 


—Leslie P. Ward and V. Riker have for some years past been the office 
supervisors of the Prudential of Newark. At a recent meeting of the 
board of directors they were raised to the dignity of enrolment among the 
officers of the company. The promotion is a well-deserved one, as both 
gentlemen have been most zealous in prosecuting their important duties. 


—The Prudential’s Long Island City office, under the charge of Superin- 
tendent C. V. Dykeman, was the scene of a daring robbery last week. 
While the cashier was working rather late in the evening balancing the 
weekly collection accounts two men entered the office, and, while one kept 
him covered with a revolver, the other appropriated over $800. The rob- 
bers made their escape, but the police hope to trace them from descriptions 
given by the cashier. 


—Colonial Notes.—R. D. Knisell and Edwin S. Simpson have been pro- 
moted to the post of assistant managers in the Camden district.—Archibald 
J. McPhee, assistant manager at Hoboken, and Patrick Hughes, occupying 
the same position in Jersey City, have exchanged debits.—H. A. Klein, an 
agent of the Orange district, has been advanced to the assistant man- 
agers’ ranks.—James W. Hickey has been appointed assistant manager at 
Trenton. 


—The Prudential now ranks as the fifth company in the United States 
as regards the volume of insurance in force. At the close of 1899 it had 
over five hundred millions of insurance in force, and passed the North- 
western Mutual. The new business written by the Prudential last year 
aggregated $222,000,000, of which $55,000,000 was ordinary. The ordinary 
business in force was increased by some thirty-two millions, and is now 
$112,000,000, a figure exceeded by only twelve companies writing ordinary 
business solely. 


—A cash dividend amounting to ten weeks’ premiums will be paid by the 
Metropolitan this year on all existing policies issued in 1880, 1885, 1890 and 
1895, when their anniversaries are reached. Policies of the United States 
Industrial and Peoples Industrial (which were reinsured hy the Metro- 
politan) will also receive the dividends. About $600,000 will be used to pay 
these dividends. The company further announces that during 1900 any 
whole-life policyholder who reaches the age of eighty and has paid pre- 
miums for fifteen years can obtain the face of the policy as an endowment 
or receive a paid-up policy for the same amount. 


—Among the many banquets recently held by the industrial field men in 
various parts of the country to celebrate the close of a very prosperous 
year we note the following: Prudential—New Britain (Conn.) district, 
superintendent, Mr. Everett; Lancaster (Pa.) district, Chester (Pa.) dis- 
trict, New Haven (Conn.) district, Melville (N. J.) district, superin- 
tendent, J. C. Frazer. Metropolitan—Milwaukee (Wis.) district, Woon- 
socket (R. I.) district, superintendent, John W. Wilkins; Springfield (O.) 
district, superintendent, F. L. Foster; Springfield (Ill.) district, superin- 
tendent, George T. Carey. John Hancock—Cohoes (N. Y.) district, super- 
intendents Johnson and Hogan; Portsmouth (N. H.) district, superin- 
tendent, Albert Broomhead; Lawrence (Mass.) district, superintendent, 
T. P. Donohue; Brockton (Mass.) district, superintendent, B. J. Morley. 


—Every two years the Prudential invites its leading producers from all 
parts of the country to a banquet in New York, where they can rehearse 
the victories of the past and prepare for fresh conquests. The biennial 
banquet was held at the Waldorf-Astoria on Wednesday of last week, and 
over five hundred Prudentialites were present, including officers, division 
managers and heads of departments from the home office, superintendents, 
assistant superintendents, general and special agents from the field. 
President John F. Dryden occupied the chair with his accustomed ease 
and grace, and after the edibles had been disposed of there were such 
speeches as only insurance men, and Prudential men at that, can make. 
John F. Dryden, the president, led off, setting, as usual, a winning pace, 
and was followed by ‘‘the doctor.’”’ Everybody connected with the Pru- 
dential knows that when Dr. Ward says a thing has to be done it is as 
good as done, and whatever he asked for last week will surely be accom- 
plished. Then Secretary Forrest F. Dryden spoke, and, as he knows 
what the work is, both inside and outside of the office, the listeners learned 
something. Uzal H. McCarter, president of the Fidelity Deposit Com- 
pany of Newark, as a comparative outsider, was warmly welcomed, and 
helped swell the torrent of Prudential enthusiasm. In addition to others 
from the home office, not forgetting George B. Speer of the ordinary branch 
and Joseph Atkinson, editor of The Prudential Weekly Record, the field 
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men were heard from in the persons of Messrs. McAron of Philadelphia, 
Lake of Brooklyn, Ferris of Boston, Egenolf of New York, Wynn of At- 
lanta, Bohl of Columbus, O., and many more whose names are synony- 
mous with Prudential progress. It was a late hour when the guests de- 
parted filled with a determination to make this year, the twenty-fifth in 
the history of the company, the best ever known. 





NEWS OF THE WEEK. 


Examination of the [utual Life of Kentucky. 

THE report of the quadrennial examination of the Mutual Life of Kentucky 
conducted by S. H. Wolfe reveals the reascns for the resignation of W. W. 
Morris as secretary. It seems that this gentleman arbitrarily overruled the 
action of the medical director and directed the issuance of policies on lives 
which the physician had rejected. As a result, the company experienced 
an abnormally high mortality loss, running to about 125 per cent of the 
expected in 1898 and still higher in 1899. The secretary also insisted on 
the appointment of medical examiners who, both professionally and 
morally, were unfavorably known to the medical director. The actuary 
was similarly overruled, being instructed to apportion excessively high 
dividends, which had not been earned. He was also overruled in his 
protest against the issuance of non-participating policies with a loading 
so low as to be insufficient to pay the renewal commissions. As a result of 
such loose practices the surplus of the company has been reduced from 
$227,736 at the close of 1897 to $44,573 on December 1, 1899. It was evi- 
dently time for the secretary to get out. The board of directors promptly 
met the requirements of Insurance Commissioner W. H. Stone, and took 
steps to place the company once more on a sound footing. 








Some Extracts From the Statements of Fire Insurance 
Companies for 1899. 





























Ner Surp_us OVER | 
CAPITAL AND ALL 
Total Oruer Liasititizs. Total Total 
COMPANIES. Assets, _____| Income | Expendi- 
Jan. 1, in 1899, | . ‘ures 
1900. Jan.1, | Jan.1, in 1899. 
1899. 1900. | 
a 
$ $ $ | $ 
tna Ins. Co., Hartford|13,010,411 | 4,808,847 | 5,157,615 | 4.455.165 | 4,503,114 
American Cent. Ins. Co.| 1,941,324 486,072 554,521 G06, 651 | 971,056 
Amer. Ins. Co., Newark| 3,521,503 | 1,816,872 | 1,410,543 | I, = 653 760, 353 
Birmingham Fire...... 327,705 98,911 | 100,933 6,729 | 34,660 
Buffalo Commercial....| 349,941 41.323 41,571 138, 772 103,738 
Capital Fire Ins. Co.. 4 445,468 31,108 | 38,96! 227,015 242,170 
Citizens, St. Louis..... 606,766 255,308 326, 309 407,991 | 387,486 
Commercial FireIns.Co.| 244,116 16,085 21,101 50,862 | 44,902 
Connecticut Fire, Hart.) 3,946,952 | 1,112,546 | 1,049,903 | 2,010,877 | 1,867,573 
Continental, New York.| 9,809,661 | 3.479,235 | 4.034.995 | 4,281,189 | 4,017,450 
Eagle Fire Co., N. Y...| 1,372,447 ,300 | 760,317 278,445 | 334,192 
Empire City Fire, N. Y.| 335.586 78,318 | 52,190 140,767 | 120049 
Erie Fire, Buffal>...... 614,879 263,113 154.048 298.016 | 439,009 
Forest City, Rockford.. | 552,029 169,363 | *78,515 144,624 | 129,556 
Franklin, Columbus....| 111,845 1,063 | pC | ep Mahle oe 
Franklin Fire, Phila....| 106,892 | 1,150,149 | 1,104,233 | 623,050 | 687,367 
German Fire, Peoria, Ill.| 480,169 150,140 161,203 144,022 | 124,822 
Greenwich, New York.. | 1,708,001 443,409 346,239 | 1,178,807 | 1,355,012 
Hamilton Fire, Aa ge 331,044 100,309 | 50,396 133,971 | 163,465 
Hartford Fire, Hartford. pe 002,588 | 4,458,911 | 3,810,205 | 6,690,955 | 7,133,005 
Home Fire, Baltimore. . 400,025 103,212 157,229 214,554 | 70,044 
Home, New York...... | 12,808,396 4:497,903 |} 45ST GRB U wcscae | Beceee 
Indianapolis .......---- 300,991 seed 94,365 9,229 14,224 
Ins. Co. of N. America.) 9,295,037 | 2,526,556 | 1,696,781 | 5,756,992 | 6,535,880 
Ins. Co. of State of Ill..| 322,935 14,722 CREAOOEY wascew | c-naades 
Lafayette Fire, N.Y.... 347,779 56,464 9,736 179,516 180,595 
Lumbermens, Phila....| 1,201,488 568,159 557,885 172,515 | 183,009 
Merchants, Providenee. 609,799 201,384 216,829 234,465 269,786 
Michigan Manufacturers| 13, —7,196 | 6,204 50,5¢ 52,234 
Millers National, Chic..| 721,927 453,004 | 469,382 327,156 316,031 
Nassau Fire, Brooklyn. . 565,983 278,263 296,710 113,601 112,006 
New York Fire, N. Y.. | 425,671 131,404 | 81,011 224.247 | 287,411 
North River, New York! 851,215 298,217 270,073 299,765 322,543 
Northwestern National.| 2,747,146 756,347 | 872,398 | I,I1I,.772 | 1,012,200 
Orient, Hartford....... 2,520,235 814,045 | 40,523 | 1,402,705 | 1,520,124 
Pennsylvania Fire...... 5,171,306 | 2,297,463 | 2,181,845 | 1,901,068 | 1,942,141 
Phoenix, Hartford...... | 5,923,050 | 3,174,340 | 1,922,076 F" 2.0.) “22... 
Security Fire, Mae | 211,003 40,843 Mee fo akce Peo ccsces 
Security, New Haven..| 1,014,092 ae) a i re ‘ 
Stuyvesant, New a 270,694 37:4 24,165 55,557 67,190 
Teutonia F. & M...... 553,795 358,406 377,803 95.150 80,925 
Traders, Chisigo eebecs 2,285,847 980,162 | 1,025,553 965,328 908,924 
Union, Buffalo........ 221,532 75,511 80,658 28,911 24,361 
Westchester Fire, N. y.| 2:74.08 | 2.396;920 '|-7,306.100 f  ..ees | lf ceces 
Williamsburgh CityFire| 2,004,746 | 1,086,798 | 1,089,993 |_ —------ ye sacere 
} } i 





* Capital increased $100,000 in 1899 from ay t Increased capital $100,000 during 189%. 
eficit. 
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Life Insurance Statements for 1899. 
THE following particulars regarding life insurance statements for 1899 
have been made public during the past week. The corresponding figures 
for 1898 are given in parentheses: 

Colonial Life, Jersey City: Premiums, $85,252 ($23,626); claims paid, 
$15,900 ($4221); admitted assets, $127,775 ($107,305); surplus, $108,242 
($103,577); industrial insurance written, $4,042,526 ($2,719,798); industrial 
in force, $2,854,075 ($1,423,482); ordinary insurance written, $513,500 ($202,- 
000); ordinary in force, $582,000 ($188,500). 

Home Life, New York: Assets, $11,348,859 ($10,559,151); net surplus, 
$1,203,278 ($1,152,968); premiums, $1,889,190 ($1,731,725); total income, 
$2,372,131 ($2,212,066); payments to policyholders, $1,038,398 ($1,126,848) ; 
expenses of management, $608,489 ($545,397); total disbursements, $1,646,- 
887 ($1,672,245); income saved, $725,244 ($539,821); insurance in force, 
26,262 policies for $49,258,697 (24,275 for $45,574,381). 

National of Vermont: Premiums, $3,364,505 ($3,084,952); interest and 
rents, $796,293 ($707,792); annuity considerations, $152,517 ($31,139); total 
income, $4,313,315 ($3,823,883); death claims, $917,245 ($774,454); endow- 
ments and surrendered policies, $574,879 ($736,679); dividends, $142,200 
($122,490); annuity payments, $7995 ($4072); total to policyholders, $1,642,- 
319 ($1,637,694); expense of management, $1,036,596 ($905,397); total dis- 
bursements, $2,764,139 ($2,620,806); income saved, $1,549,176 ($1,203,076); 
total assets, $17,738,861 ($16,146,052); surplus, $1,874,923 ($1,929,338); new 
business, 9294 policies for $17,917,590 (6762 for $12,869,856); insurance in 
force, $89,890,026 ($80,654,458). 

Security Mutual, Binghamton: Assets, $830,637 ($604,668); surplus, 
$567,643 ($465,861); insurance in force, paid for, $29,308,883 ($23,400,600) ; 
paid policyholders, $206,349 ($220,982). 

State Mutual, Worcester, Mass.: Premiums, $2,840,716 ($2,652,502); in- 
terest and rents, $692,362 ($619,167); total income, $3,533,078 ($3,271,669); 
paid policyholders, $1,671,377 ($1,615,378); total disbursements, $2,386,411 
($2,272,483); income saved, $1,146,667 ($999,186); total assets, $16,109,175 
($14,713,893); surplus, $1,590,399 ($1,468,483); insurance written, etc., $11,- 
591,788 ($9,680,655); insurance in force, $74,933,729 ($69,517,218). 

Travelers, Hartford: Assets (including accident branch), $27,760,512 
($25,315,442); surplus (including accident branch), $4,020,684 ($4,105,817). 
The company during 1899 placed its entire business on a three and one- 
half per cent reserve basis. Insurance in force (life), $100,334,554 ($97,- 
352,821); new business, $17,165,686 ($16,087,551); paid policyholders (life), 
$1,522,417 ($1,382,009). 

Union Mutual, Portland, Me.: New business, $10,192,832 ($8,667,957); 
insurance in force, $45,000,000 ($42,222,364); death claims paid, $600,206 
($549,414). 





A Rate-Making Proposition. 
THE legislative bureau of the Continental Fire Insurance Company sub- 
mits the following model law on the subject of ‘‘Rate Making:”’ 


The People of the State of ............eeee00- , represented in the Senate 
and Assembly, do enact as follows: 

SECTION 1. It shall not be lawful for any fire insurance company in- 
corporated under the laws of this State, nor for any fire insurance com- 
pany incorporated under the laws of any other State of the United States 
or of any foreign country, authorized to do business in this State, to com- 
bine or agree with one or more insurance companies or corporations for 
the purpose of fixing rates of premium for fire and tornado insurance on 
property in this State. Fair and equitable rates of premium to be 
charged for fire and tornado insurance on property in this State shall be 
fixed and determined only by citizens of this State engaged in the business 
of effecting fire insurance, and the amount to be charged on the various 
classes of property shall be governed by the construction of buildings and 
their fire resisting properties; the character of their use or occupancy, 
whether for dwelling, mercantile or manufacturing purposes; their prox- 
imity to other buildings; and recognition shall be given also to the appli- 
ances supplied and available for extinguishing fires, both private and 
public; to the end that each class of propertyowners shall bear its own 
burden of insurance expense and that the business of fire insurance in this 
State shall be so conducted as to encourage proper construction, careful- 
ness as to management and the reduction of the annual fire waste. 

Sec. 2. For the purpose of the more economical carrying out of the 
provisions of this act, and in order that the collective judgment and ex- 
perience of the insurance agents may be utilized, all such citizens who 
may hold the appointment as agent of one or more fire insurance com- 
panies authorized to transact business in the State may organize local 
boards of insurance agents, provided the membership thereof shall include 
not less than three-fourths of all the agents resident in the section over 
which the jurisdiction of such board extends. 

Sec. 3. Asa preliminary to the carrying out of the purposes of this act, 
there shall be organized a board of insurance agents to be known as the 
“State Board of Fire Insurance Assessors,’’ the qualification for member- 
ship to which shall be citizenship of this State and the holding of an 
appointment as agent of a company duly authorized to transact business 
in the State. Of such board (here insert Commissioner of Insurance or 


other State insurance official) .............ce cece cece cence shall be eligible 
as a member and may attend, himself or by proxy, at any meeting of such 
board which may be called, and all the rules and by-laws which such 
board may adopt for its government shall be subject to his approval. Be- 
fore any schedule of rates shahl be promulgated such Board of Fire In- 
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surance Assessors shall prepare a classification of all towns and villages 
in the State, which classification shall be based upon the general con- 
struction of buildings in such towns or villages respectively and the ad- 
equacy or inadeauacy of the protection afforded to property located 
therein against loss or damage by fire. Such board may by a vote of 
three-fourths of all its members present and voting at any meeting regu- 
larly called adopt minimum rates for the insurance of unexposed country 
property, but no ratings of town or village property shall be made by 
local boards until the State Board of Fire Insurance Assessors has agreed 
upon a key or basis rate for such town or village and proper charges for 
defective construction, for use and occupancy, whether for dwelling, mer- 
cantile or manufacturing purposes, exposure from other buildings and 
other hazards arising from fire, in conformity with Section 1 of this act. 
Such classification and schedules for rating shall receive the approval of 
er or ee ei oe before final adoption. 

Sec. 4. No rates for fire or tornado insurance shall be fixed and pro- 
mulgated for any town, village or locality by the united authority of the 
agents operating through their local boards until three-fourths of the 
membership of such local board shall have approved the same, nor until 
such rates shall have received the approval of the said ................. aie 

Sec. 5. Nothing herein contained shall be construed as requiring a 
propertyowner to pay, or any insurance company to receive, the rate of 
premium ascertained and determined under the provisions of this act. 

Sec. 6. Any laws or parts of laws in conflict with any provision of this 
act are hereby repealed. 

Sec. 7. This act shall take effect immediately. 





The Travelers Insurance Company. 
REPORTS have been rife for some time that the Travelers Insurance Com- 
pany proposed to remove from Hartford to New York because of the ex- 
cessive taxes imposed upon corporations by the State of Connecticut. Re- 
garding this report, President James G. Batterson is quoted as follows: 


There is but one thing to be done, and that is to get out of the State, to 
forever leave behind us a city and State that do not seem to appreciate the 
fact that if it were not for their corporations they would be nothing. We 
will not stand this unjust taxation that has been imposed upon us. No 
such injustice was ever meted out to a corporation before. The city of 
Hartford wants half of our yearly earnings. The company’s business can- 
not stand such a drain. We cannot make any money for the stockholders 
if we stay in this place. 

The system of taxation in vogue in Hartford and Connecticut is most 
outrageous. It is discriminating and unfair, and makes it impossible to 
conduct the business advantageously. For instance, the city of Hartford 
actually taxes holders of stock at the rate of $8.57 per share; the State 
tax is $5.25 per share; that is, every share held in Hartford is subject to 
the tax of $8.57, and every share held outside is taxed $5.25. There are 
about 10,000 shares in all, and about half of this number is held in Hart- 
ford, and, therefore, subject to the tax of $8.57 per share. 

Nor is this all; we are taxed on our real estate also, and are thus doubly 
taxed. The injustice of the situation may be shown by this fact. An- 
other company, say the Aitna, may purchase our stock and is not taxed 
a cent for it, because the State protects that company as a corporation. If 
I, the president of our company, purchase a share of our own stock, I am 
taxed $8.57 on it. So it is practically out of the question for me to buy 
my own stock. 

There is now before the New York legislature a new tax bill. We 
cannot tell definitely now whether we shall move, but we are correspond- 
ing on the subject. 





New York Life Not Anxious for Agents of Other Companies. 
PRESIDENT MCCALL stated Tuesday that hereafter the New York Life 
will refrain from making compacts with other companies. He said: 
“They are too readily made and too easily broken. They involve the good 
faith of thousands of agents widely scattered. The disputations and argu- 
ments of the respective parties make reparation for offenses a tardy act, 
and also render it valueless when made because of the delay. A recent 
incident in connection with the so-called purchase of one of our New York 
city agencies has brought letters and applications by the hundreds from 
agents of other companies, seeking to enter our service. As a general 
reply to their requests, our agency department is to-day sending out a 
letter to all our managers, advising them that we do not wish contracts 
made with representatives of other companies unless they bring a release 
from such companies showing that they are at liberty to negotiate with 
us; that they are not indebted to their respective companies, and that 
their business has been conducted in an honorable manner. As a matter 
of fact, we prefer men who are new to the business to those who are 
changing about at the close of every year, no matter how great an ex- 
perience they have had. We believe that this plan will do away with 
much that is discreditable in the business. We ask for no favors in connec- 
tion with our action. If we have any agents not satisfied with either their 
remuneration or the company, there will be no stumbling blocks placed 
in the way of their departure, and there will be no competitive bidding for 
the retention of their services. We know what the business is worth to 
place on our books, and we do not propose to pay more than our price 
for it.” 

Following is the letter referred to by President McCall, sent out by the 
agency department: 


To the Agency Directors of the New York Life Insurance Company. 
Gentlemen—You have been repeatedly urged by me and other officers of 
the company associated with me in the agency work, to spend very little 
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time talking with agents of other companies who approach you with the 
idea of transferring their services to our company. 

With the beginning of every year there are a large number of men in 
the market, floating from one company to another. It 1s unnecessgry to 
say that experience has taught you gentlemen in the field and us at the 
home office that this class of men is worth about as much to a company as 
the brokerage business to be had in the closing days of December. ‘ 

Several years ago we established a rule to the effect that we would not 
any longer take any of this December brokerage business. That rule has 
caused us to refuse many millions of dollars of business so called at the 
end of each year, but its observance has been one of the prominent factors 
contributing to the large net gain in insurance in force we have made in 
each of the recent years. Our Nylic system was established to attract 
men who were going to remain permanently in the business and with one 
company. We find it is much easier for a man who has changed companies 
once to change again, and with but rare exceptions men who come to us 
from other companies later on go to still other companies. We do not 
want business that goes on our books one year and off another. We do 
not want agents who work for us one year and for some one else the next. 
We have, therefore, decided to establish a rule that we will no longer 
negotiate with agents employed by any other American life insurance 
company. 

This is to notify you of our decision and to ask you to please govern 
yourselves accordingly. 

First—You are not, under any circumstances, to approach, directly or 
indirectly, an agent of any other life insurance company with a view to 
his entering our service. 

Second—If an agent now in the employ of any other company or one 
who has been in the employ of another company within a period of three 
months, approaches you, you must say to him that you are not at liberty 
to negotiate with him unless he brings you a proper release from his 
last employer or evidence that he is at liberty to negotiate with another 
company; that his accounts are square, and that his business has been of a 
good character. Complete evidence on these points must accompany any 
contract you may arrange, to this office, or it will not be executed. 

We have no reciprocal arrangements with other life insurance companies 
on this subject, nor are we going to ask for them. We have decided to 
establish the new rule because we believe it for the best interests of the 
policyholders of this company and the agency force. Sincerely yours, 

GEORGE W. PERKINS, Second Vice-President. 

New York, January 15, 1900. ; 

The New York Life has received applications for insurance through its 
New York city agencies, from January 1 to January 16 inclusive, covering 
973 lives, for $2,128,472 insurance, as compared with 783 in number, cover- 


ing $1,707,850, for the corresponding sixteen days of last year. 


January 18, 1900] 





COMPANIES AND AGENTS. 


The Home Insurance Company of New York. 

As has been the custom of the Home for many years, it presents to the 
public a semi-annual statement of its financial condition very close upon 
the opening of the new year. The ninety-third, issued January 9, shows 
that this company, with $3,000,000 of capital, has assets amounting to 
$12,808,396, being a gain in assets over those of the previous year of $647,- 
231. These assets are very carefully invested, and the lists of stocks and 
bonds which it prints in connection with its financial statement show a 
very careful, conscientious selection of first-class interest-paying securi- 
ties, the market value of which is largely in excess of the face value. The 
late flurry in the stock market, whereby prices of securities were depre- 
ciated to a considerable extent, does not appear to have affected the in- 
vestments of the Home, which indicates a very clear discrimination as 
to the value of securities by the gentlemen in charge of the finances of the 
company. The corporation, however, having such a large volume of avail- 
able assets, has no occasion to worry over market fluctuations, for it can 
carry its investments regardless of the speculative rise and fall precipi- 
tated by the bulls and bears of Wall street. 

While the financial statement as above indicated shows very material 
gains in the assets of the Home, its statement of the transactions for the 
year just closed shows that the Home held its own throughout the entire 
field—which is the whole country—and from every section received its 
full share of business and prevailing rates. 
the statements issued in 1900 will show any large amount of profit upon 
the underwriting transactions, for the year was a disastrous one to fire 
insurance interests, the losses being excessive, and other conditions 
operating to seriously increase expenses and to reduce revenue, but among 
companies showing a profit, the Home is one. 

The management of the Home is inclined to be conservative and to look 
for business in such lines as can be carried with the least probable loss 
and the fair hope of a profit. The past year, however, was a surprise to 
fire underwriters from the fact that among the losses were included many 
of what were regarded as the very best risks. There is no telling where 
fires may occur any more than it is possible to predict where lightning 
will strike. Fireproof construction has not yet reached that point of de- 
velopment in this country that will warrant any one in expressing a 
definite opinion regarding the probabilities of any risk being destroyed by 
fire. The Home has a very large agency force made up of live, energetic 
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men who have always held their own for the company among all competi- 
tors. The company’s annual statement, therefore, showed creditably in 
the volume of insurance written during 1899. 

Daniel A. Heald, the venerable and veteran underwriter, as president of 
the company continues to be its active manager. His life-long expe- 
rience in the business and his thorough identification with the Home in- 
terests have largely contributed to the success of the company in the past, 
and it is to be hoped that they will do so for many years to come. He is 
ably assisted by John H. Washburn and Eldridge G. Snow, vice-presidents, 
who are also well-known underwriters of wide experience. The secre- 
taries, Thomas P. Green and Areunah M. Burtis, are also practical under- 
writers of large experience, whose knowledge of the business is of great 
advantage to the company. Ex-Governor Levi P. Morton heads the list 
of directors, which includes also the names of a number of the most 
prominent business men in the city. In every department connected with 
the work of this millionaire company is to be found the highest intelli- 
gence and practical ability, so that its affairs run on from year to year 
harmoniously and successfully. As one of the great millionaire fire in- 
surance companies of the country, the Home has a reputation for prompt 
and fair dealing with its patrons, so that its standing is second to none 
in that respect. The policies it issues are liberal, and this, in connection 
with the fact of the high financial standing of the company, makes a de- 
mand for them so that agents find little difficulty in placing them among 
propertyowners. 





Travelers Insurance Company. 

President James G. Batterson, in presenting the thirty-sixth annual 
statement of his company, is able to report increased security to an in- 
creased body of policyholders in both the life and accident branches. The 
total assets of the company now reach $27,760,512, being a gain in 1899 of 
$2,445,069. The total liabilities amount to $23,739,828, leaving a surplus on 
policyholders’ account of $4,020,684. This item is slightly below that of a 
year ago, owing to the fact that during 1899 the company changed its 
entire life reserve liability from a four to a three and one-half per cent 
standard. Thus, the four per cent reserve on January 1, 1899, was but 
$18,007,596, while the three and one-half per cent reserve January 1, 1900, 
was $20,406,734, an increase of $2,399,138. The Travelers wrote in its life 
branch last year new business amounting to $17,165,686, and increased its 
insurance in force to $100,334,554. Its payments to life policyholders last 
year were $1,522,417, making a total since organization of $16,039,381. In 
the accident branch the company paid during the year 15,386 claims for 
$1,227,977, bringing the total since organization in 1863 up to $23,695,540. 
In thirty-six years the Travelers has disbursed to its policyholders or their 
beneficiaries $39,734,921, an average of over $1,100,000 per annum. 





Home Life Insurance Company. 

The fortieth annual statement of this popular New York company 
shows increases in all important particulars. Its assets now amount to 
$11,348,859, as against $10,559,151 a year ago, while the net surplus in- 
creased $50,310, and now stands at $1,203,278. This item does not include 
the dividend endowment fund, which alone increased $99,647 during the 
year, now reaching $626,713. The Home has 26,262 policies in force for 
$49,258,697, a gain of 1987 policies and $3,684,316 in amount. Handsome 
increases are also shown in new premiums, renewal premiums and total 
income, the gains being $28,419, $129,045 and $160,065 respectively, while 
the amounts received were $453,115, $1,436,075 and $2,372,131. Another 
noteworthy feature of the statement is that the percentage of gain in all 
important items was greater than that of the year previous. President 
George E. Ide and his associate officers may well be proud of such a satis- 
factory showing. The Home Life is a first-class company for policy- 
holders and agents, all of whom appreciate its merits. 





Northwestern Life Assurance Company of Chicago. 

The annual meeting of the above-named company was held last week, 
and presented quite a contrast to last year’s gathering. President Mabie 
had considerable progress to report in the matter of transforming the 
company into a regular legal reserve organization. The annual statement 
shows premium receipts of $4,115,844, while other items amounting to 
$57,876 brought the total income to $4,173,720. The disbursements in- 
cluded $1,136,479 for death claims and $11,747 for surrendered policies, 
making a total of $1,148,226 on policyholders’ account. Expenses of man- 
agement amounted to $442,762, making total disbursements of $1,590,988, 
and leaving $2,582,732 of income to be carried to assets. The total assets 
are given at $3,920,765, inclusive of $2,782,991 policy loans, while the total 
liabilities are $3,303,854, leaving a surplus of $616,911. Included among the 
liabilities is a reserve fund of $103,524 on limited-payment policies, and 
$2,780,406 on standard policies. The insurance in force on January 1 
amounted to $79,059,525, representing 40,209 policies. A noteworthy feature 
of the annual meeting was the presentation of a series of resolutions in- 
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dorsing the management on behalf of the gentleman who led the opposition 
at the meeting last year. The gentlemen forming the investigating com- 
mittee which examined the books a year ago were voted $150 each for 
their services. In the course of his address President Mabie stated that as 
speedily as possible a stock company would be formed with which the 
Northwestern would be consolidated, so as to comply fully with the legal 
reserve requirements. The stock of the new company will be offered to 
the policyholders for subscription. The members have every reason to 
feel that their interests are now fully protected. 





Greenwich Insurance Company. 

President Mason A. Stone of the old Greenwich presents his annual 
statement on another page, showing further progress. The assets of the 
Greenwich are now $1,708,001 and its net surplus, exclusive of the capital 
stock of $200,000, is $346,239. The liabilities include a reinsurance reserve 
of $811,956, an increase of $19,778, while the reserve for losses and 
all other claims is $349,806, a gain of $100,636 over the pre- 
vious year. The company maintains its old-time record of successful 
business operations, and, through years of good times and bad times, man- 
ages to keep well to the front as an active company. In view of the un- 
favorable conditions of last year the statement may be accepted as 
satisfactory. 





A Successful Agency. 

Among the many successful agents of the Mutual Life of New York, 
Herbert N. Fell occupies a prominent position. Mr. Fell’s agency com- 
prises Delaware, the eastern shore of Maryland and Virginia, with head- 
quarters at Wilmington, and turns in annually increasing amounts of new 
business. Good agents are always in demand in such an active agency, 
and there is a particularly important position open just now. A man who 
is capable of taking the management in the city of Wilmington, and is 
able to produce a fair amount of business will be promptly engaged on 
application to Mr. Fell, as per advertisement elsewhere. 





The Bankers Life Association of Des [loines. 


This association has just completed the twentieth year of a remarkably 
successful career. Operating on a plan originated by it, it has, by dint of 
economical and conservative management, built up a business represented 
by 64,683 policies, insuring $129,366,000, and backed by total assets of 
$3,919,798. The association’s statement for the year 1899 shows that against 
the assets of nearly four million dollars there are but $88,656 of immediate 
liabilities. The company’s guarantee fund, which is pledged by members 
for payment of calls, now amounts to $2,407,020, an increase for the year 
of $271,753, while the surplus fund increased $223,258 to $1,232,085. This 
latter fund is pledged for payment of losses in excess of one per cent per 
annum. Income in 1899 amounted to $1,505,025, while the disbursements 
were $992,002, leaving for addition to the invested assets $513,023. Policy- 
holders of the Bankers Life received last year $751,225 in payment of death 
claims, and $15,201 in the shape of guarantee deposits returned. Since 
organization beneficiaries have received in this form $4,539,582. The re- 
markably low death rate of $6.62 per $1000 of insurance was experienced 
last year, while the expense of management per $1000 was only $1.81. 
President Edward A. Temple, the founder of the company, feels that the 
objects for which it was established are being carried out. 





Williamsburgh City Fire Insurance Company. 


The forty-seventh annual statement of this well-known company shows 
that in spite of the unfavorable conditions prevalent in fire insurance 
circles last year it managed to hold its own. The assets, which at the 
beginning of 1899 amounted to $1,967,010, increased during the year some 
$37,736, and are now $2,004,746. The net surplus also increased slightly, 
and is now $1,089,992, as compared with $1,087,329 a year ago. We note 
from the statement of liabilities that the reinsurance reserve increased 
$29,218, and all other liabilities were augmented by $5856, which may be 
taken as an indication of increased business. The book value of the com- 
pany’s stock is now $536, a highly satisfactory condition of affairs for 
both stockholders and policyholders. President Marshall S. Driggs has 
reason to feel proud of such a showing for so unfavorable a year as was 
1899. 





National Life and Trust Company. 

Some eight months ago there was organized in the city of Des Moines, 
Ia., the National Life and Trust Company, with a capital stock of $100,000. 
Its annual statement shows that the company has 
progress, having taken in premiums amounting to $110,000. This amount 
is proof satisfactory that the plan of insurance and investment which the 
company operates has met with the approbation of the Iowa public. Owing 


to the rapidly increasing business, the Nationa] has found it necessary to 
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remove to larger quarters, and is now settling down in handsome offices 
in the new Crocker building, Des Moines. It is the intention of the com- 
pany to shortly put out some new forms of policies, although its present 
popular bond or policy will not be withdrawn. The officers of this com- 
pany are: G. L. Dobson, president; D. G. Edmundson, first vice-presi- 
dent; Calvin Manning, second vice-president; George E. Pearshall, treas- 
urer; P. M. Starnes, secretary, and N. E. Coffin, counsel. Among the 
directors are: Leslie M. Shaw, Governor of Iowa; George L. Dobson, Sec- 
retary of State; George E. Pearshall, cashier of the Citizens National 
Bank; D. G. Edmunson, president of the Security Loan and Trust Com- 
pany; N. E. Coffin of Dudley & Coffin, attorneys; P. M. Starnes, secretary; 
Calvin Manning, cashier of the Iowa National Bank, Ottumwa, Ia.; F. W. 
Simmonds, wholesale hardware, Ottumwa; Dr. S. J. Patterson, cashier of 
the Dunlap Bank, Dunlap, Ia.; Lewis Haas, cashier of the Woodbine 
Savings Bank, Woodbine, Ia., and J. H. Owen, Cedar Rapids, Ia. 





The Continental Fire Insurance Company. 


The above-named company publishes a financial statement in advance 
of its regular annual statement, which will include a report of its business 
transactions for 1899. The financial statement shows that the company 
has a cash capital of $1,000,000 and total assets aggregating $9,809,661, 
with a net surplus of $4,034,995. The insurance reserve amounts to $3,968,- 
337. The gains made during the year were: Reserve fund, $205,417; net 
sulplus, $555,760; gross assets, $732,547. These gains, made in the face of 
conditions that were generally disastrous to fire insurance companies, in- 
dicate that the Continental is managed with energy and ability, and places 
the entire country under tribute to supply the business from which such 
results can be realized. F.C. Moore, the president of the Continental, is 
an underwriter of wide experience, and is conceded to be a leader among 
his contemporaries and a gentleman of unusual ability. Henry Evans is 
also an underwriter of experience, and is credited generally as being not 
only progressive in his ideas, but aggressive when necessary, in carrying 
them out. The Continental is a millionaire company, with a record for 
enterprise and fair dealing that is unsurpassed. 





American Surety Company. 

The financial statement of this New York company for the year ending 
December 31 last sets forth assets of $5,207,985, a gain for the year of 
$49,045. Its liabilities foot up $862,610, including a reserve of $614,619, and 
unpaid losses of $233,590. The surplus on policyholders’ account is there- 
fore $4,345,375, made up as follows: Capital stock, $2,500,000; surplus, 
$1,000,000, and undivided profits, $845,375. This latter item was increased 
during the year by $106,125 after payment of $200,000 in dividends, being 
at the rate of eight per cent on its capital stock. The American Surety 
is the oldest compary of its class incorporated in the United States, and 
President H. D. Lyman manages to keep it in the front rank and increase 
its business annually. 





The Pennsylvania Casualty Company. 


This company was incorporated in 1899 under the insurance laws of 
Pennsylvania, with a capital of $100,000 and a subscribed surplus of 
$50,000. It has its home office at Scranton, and numbers among its stock- 
holders some of the most prominent business men of that city and 
vicinity, as well as of Philadelphia and Pittsburg. The company will 
write a general liability business, including the various branches of em- 
ployers’ liability, also steam boiler, elevator, plate glass and personal 
accident insurance. It has prepared a very attractive line of policies, 
which agents will find easy sellers. It is the company’s intention to con- 
fine its operations in 1900 to its home State, and, as Pennsylvania is a 
great manufacturing State, that field is in itself a large one, affording 
ample opportunities for live agents, whom the company will be glad to 
hear from. Officers of the Pennsylvania Casualty are: W. W. Watson, 
president; F. H. Kingsbury, secretary; E. P. Kingsbury, treasurer; H. B. 
Rockwell, M. D., adjuster, and G. W. Phillips, superintendent of agents. 
It may be mentioned that the company started off with good prospects, 
having assumed the business of the American Indemnity Company, which 
has operated on the mutual plan since 1897. 





Metropolitan Plate Glass Insurance Company. 


The oldest plate-glass insurance company of the United States puts 
forth an annual statement as of January 1, 1900, which shows that it is 
now, as always, in first-class financial condition. With gross assets of 
$484,183 and a net surplus of $230,621 over and above the capital stock of 
$100,000, the Metropolitan Plate Glass is in a position to meet all its 
obligations promptly. The present unfavorable conditions in plate-glass 
insurance circles are to be deplored, for, although a majority of the com- 
panies are working in union so far és rates are concerned, excessive com- 
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petition and the tremendous increase in the price of plate glass makes the 
insuring of it unprofitable. It would take practically a doubling of exist- 
ing rates to make the business pay the companies for handling it. Presi- 
dent Winslow is, however, ready to push the interests of his company by 
all legitimate means, and hopes that the tide will soon turn. 








MERE MENTION. 


Life Insurance Notes. 

—The Manhattan Life has withdrawn from Tennessee. 

—Fraternal Life Insurance Association was organized recently at Columbus, O. 

—The Indiana Department has licensed the Mutual Aid Association of St. 
Louis to do business in the State. 

—The Union Central Life tendered a banquet to its principal general agents 
and managers at Cincinnati last week. 

—Herbert N. Fell, the well known general agent of the Mutua. Life at Wil- 
mington, Del., reports 1899 his best year. 

—Prudential Insurance Company has purchased another piece of property in 
Sank street, Newark, at a cost of $125,000. 

—Manager Aird of the Equitable’s Buffalo office wrote a policy for $100,000 on 
the life of M. M. Drake of Buffalo last week. 

—Edward A. Robson of Syracuse, N. Y., has been appointed a special super- 
visory agent by the Brooklyn Life Insurance Company. 

—Charles M. Wood, agency director for the New York Life at Salt Lake City, 
entertained his agents last week with a banquet at his residence. 





—The Potomac Life of Washington, D. C., which was recently incorporated 
under the laws of West Virginia, has been refused admission to Ohio. 

—A new life insurance company, now in course of formation in Ottawa, Ont., 
will be known as the Crown Life, with an authorized capital of $1,000,000. 


—Financial Aid Association of St. Paul has been licensed by the Minnesota 
Iepartment. This company will make a specialty of under-average risks. 


--J. M. Groat has tendered his resignation as receiver for the Equitable Mutual 
Life Association of Waterloo, Ia. He will be succeeded by James P. Sherman. 


-~Anders and Smith, Wisconsin managers for the Equitable Life, have resigned, 
and have accepted positions with T. H. Bowles of the Mutual Life of New York. 

—Dr. Phineas H. Ingalls has been appointed medical examiner of the Etna 
Life. He takes the place lately made vacant by the death of Dr. James Camp- 
nell. 

—Current quotations on the stock of the Hartford life insurance companies are 
as follows: Travelers, $350; Aitna, $265; Connecticut General, $130; Hartford 
Life, $160. 

—Vice-President J. H. Hyde and Third Vice-President George T. Wilson of 
the Equitable Life left New York last week on a trip to Mexico to visit the 
agencies there. 

—A. G. Ramsay, ex-president of the Canada Life, left New York, bound for 
Genoa, last week, accompanied by his wife. It is their intention to spend the 
winter abroad. 

—TueE SpeEcTATOR is a valuable periodical and one that an up-to-date insurance 
man cannot do without.—John Moyler, district manager of the Mutual Life In- 
surance Company of New York. 

—Samuel N. Ford of Shreveport, La., general agent for the Mutual Life of 
Kentucky, died suddenly last week. The deceased was about forty-two years 
old and was very popular throughout the South. 

—It is reported that the conduct of the Ohio Insurance Department, under 
Superintendent Matthews, is to be investigated by the Senate. Senator Patter- 
son of Pike county is said to be authority for this report. 

—Elisha Risley, superintendent of agencies for the Connecticut Mutual Life, 
died suddenly last Saturday in New York city. The deceased was fifty-seven 
years old, and is survived by a widow, two sons and two daughters. 


—A bill has been introduced in the Ohio Legislature providing that all fra- 
ternal insurance concerns doing business in the State be compelled to deposit 
with the State Treasurer the sum of $50,000, for protection of Ohio members. 


—Sylvester C. Dunham, vice-president of the Travelers Insurance Company, 
read an interesting paper on “Trusts” before the Horace ‘Bushnell Club of Hart- 
ford on Tuesday the 9th inst. Mr. Dunham thinks that publicity will solve the 
trust problem. 

—The quadrennial examination of the Mutual Life of Kentucky, which was 
recently completed by the Kentucky Department, shows the following figures: 
Total admitted assets, $2,893,655; total liabilities, $2,849,082; surplus (four per 
cent basis), $44,573. 

—The National Investment Company of Cincinnati offers good opportunities for 
agents throughout the country to materially increase their incomes. It issues in- 
vestment certificates which are very attractive to those looking for some sys- 
tematic form of saving. 

—A new company, to be known as the Commercial Trust Company, is now 
being organized in Philadelphia, and it is expected that it will be launched 
within a short time. The company will have a capital of $1,000,000 and a surplus 
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of the same amount. The directory will contain the names of five officers and 
directors of the Equitable Life, namely, James W. Alexander, James H. Hyde, 
T. De Witt Cuyler, Louis Fitzgerald and A. J. Cassatt. 

—The statement of the Sun Life of Canada for 1900 will show new business for 
that period amounting to $15,000,000. The increase in income as compared with 
1898 will be $300,000, and in assets about $900,000. There will also be a con- 
siderable increase in surplus. 

—The sudden death of Allen B. Rooke, a wealthy Philadelphia builder, which 
occurred recently, probably saved one of the large companies $100,000, as he 
had completed arrangements to take out a policy for that amount, but was 
stricken a few hours before the time appointed for his examination. 

—The report of the Texas Department for 1899, recently submitted to the 
Governor by Superintendent Johnson, shows that during that period receipts 
amounted to $16,430, and disbursements to $8443, or, net, $7987. This is exclusive 
of the occupation tax paid by the companies, which amounted to $108,794. 

—The Illinois Bankers Life of Monmouth, IIll., reports that during 1899, $537,- 
500 of insurance was written, bringing the total amount of insurance now in force 
up to $1,317,000. Lapses were forty per cent less than in the preceding year, and 
the average age of those admitted during the year was thirty-four and one-thir? 
years. 

—A bill has been introduced in the New York Assembly providing that all 
life insurance companies doing business in the State must pay in cash annually 
any profits or dividends accruing to policyholders, who are residents of the 
State, and that the dividends shall be payable within two years from the date 
of the policy. 

—Union Central Life wrote new business during 1899 amounting to $37,351,000, 
while its assets at the close of the year amounted to $23,500,000. These figures 
indicate a gain in new business and the largest increase in assets in the com- 
pany’s history. The insurance in force increased $15,500,000, and is now in excess 
of $136,000,000. 

—Ex-Lieutenant-Governor George G. Sill of Connecticut has filed a petition 
for the appointment of a supplemental receiver for the Charter Oak Life Insur- 
ance Company for the purpose of collecting a judgment of $185 which is held 
against Charles Schenck. The receivers were discharged in 1898, after having 
rendered their final account. 

—According to a license schedule recently adopted by the Birmingham (Ala.) 
City Council, all beneficial or secret societies having an insurance feature, wilt 
be compelled to pay a tax of $100. The many prominent fraternals now doing 
business in the above city do not take very kindly to this arrangement, and are 
making preparations to fight it. 


—The report of the condition of the Maine Benefit Life Association which was 
read at its annual meeting last week, shows that during the past year 573 new 
policies were written, insuring $423,250, bringing the total number of policies in 
force up to 3207, insuring $4,794,354. Losses paid since organization amount to 
$1,783,825; reserve deposited with State Treasurer, $103,500. 

—Meigs & Heisse of Baltimore, managers of the Southeastern department of 
the /Etna Life, reports a highly successful year for 1899, having made the fol- 
lowing increases over 1898: In new business, $101,000; in gross premiums, $39,239, 
and in first premiums, $9410. In 1887 this department reported cash premium re- 
ceipts of $46,000, while in 1899 the figures had grown to $370,772. 

—A merchant in Indianapolis who sells household goods on the weekly in- 
stalment plan has recently adopted the plan of insuring the lives of his cus- 
tomers for his own protection. When the customer has discharged all indebted- 
ness he has the privilege of continuing the policy for his own benefit. This plan 
has been operated successfully by several business houses in Europe. 

—A number of wealthy colored men in Chicago are planning the organization 
of a life insurance company for the sole benefit of members of their race. 
They claim that the companies, as a rule, seem inclined to discriminate against 
them, and ‘the fraternal organizations do not care to enroll them, so they intend 
tc advance themselves to a position where they will be independent of either. 


—Burnet & Saulsbury, Wilmington, Del., general managers of the National 
Life of Montpelier, Vt., for Delaware and the eastern shores of Maryland and 
Virginia, are making fine progress. The agency was established May 1, 1899, 
and in December had risen among the forty general agencies of the company to 
ninth place in volume of business, and to fifth in premium receipts. Local and 
special agents will be given good contracts in this field. 


—It is reported that a company is about to be organized in Indianapolis which 
will issue a special form of endowment policy, in amounts of from $100 to $5000, 
on the lives of children from one to fifteen years old, and payable when the in- 
sured reaches legal age. In event of death before legal age is attained, the pre- 
miums will be returned to the parent or guardian who paid them, less a small 
interest charge. The company will have a capital stock of $300,000. 

—The committee on insurance in the Kentucky House is composed of the fol- 
lowing: M. Abele, chairman; T. H. Armstrong, C. F. Bosley, C. A. Nelson, 
Claud Terrill, L. E. Wetherford and T. P. Perkins. A bill has been intro- 
duced providing that all companies insuring impaired lives shall be compelled 
to print in red letters on. the face of every policy issued in the State, “The com- 
pany issuing this policy writes insurance on impaired or sub-standard risks.” 

—At a meeting of policyholders held on January 2, articles of incorporation 
were adopted by which the Economie Life Insurance Company of Clinton, Ia., 
became an old-line company. The new officers of the company are George 
Kuhns, president and general manager; Dr. G. A. Smith, vice-president and 
medical director; Hazen Clark, secretary, and J. E. Marshall, superintendent of 


agents, All these men have been connected with the company for some time 
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past and are now promoted in recognition of their merits. According to the 
Iowa report issued in 1899 the Economic Life had total cash assets of $31,278 and 
1049 policies in force insuring $1,144,000. It was organized in 1891. 

—Members of the Once-a-Year Club will please inscribe on their tablets Feb- 
ruary 13, Shanley’s, dinner 6:30 P. M. The committee of arrangements has suc- 
ceeded in placing a mortgage on Shanley’s restaurant on Broadway, near Forty- 
second street, for one night only, and desire the members to aid in raising it on 
the 13th prox. Everybody knows that Shanley’s is a most popular resort; that 
its cuisine is second to none among New York’s many famous restaurants. 
Those members of the club who have been there will be glad to go again, and 
those who have not must not allow this opportunity to pass. The club paper, 
which is being prepared under the management of N. H. Weed, P. J. Hanway 
and C. J. Smith, offers everybody a chance to get even with everybody else, the 
aim being to live up to the title, “The Roaster and Toaster.” It is confidently 
expected that the forthcoming meeting will be even more interesting and lively 
than last year’s. 


Fire Insurance Notes. 

—Michigan Field Club has disbanded. 

—Moscow Fire has been licensed in Michigan. 

—Nashville premiums for 1899 were $494,411 and losses $213,923. 

—Citizens of Missouri has declared a stockholders dividend of $150,000. 

—/Etna Fire has been exonerated of attempting to escape certain taxes in In- 
dianapolis, Ind. 

—Home of Memphis has reinsured its business in the National of Hartford 
and will retire. 

—Lion Fire of London has added $20,000 to its reserves and declared a three 
per cent dividend. 

—The building of the defunct Manufacturers and Merchants of Pittsburg has 
been sold for $62,000. 

—Russian Reinsurance is expected to enter the United States shortly by de- 
positing in New York. 

—On January 6 the annual dinner of the Cincinnati Underwriters Association 
was served at the Grand Hotel. 

—F. Churchill Whittemore of the well known St. Louis firm of Wall & Whitte- 
more, was in New York this week. 

—Georgia Home has applied for admission to Kentucky, and is expected to 
enter other States in the near future. 

—Chris. Schroeder & Sons have been readmitted to the Milwaukee board. 
They were suspended about a year ago. 

—Robert M. Coyle, the well known and wide-awake Philadelphia fire agent, 
reports 1899 the best year he has ever had. 

—The resolution on the single agency proposition in Louisville was adopted 
by the Louisville local board last Wednesday. 

—Union of Philadelphia has announced a semi-annual dividend of three per 
cent, and Lumbermens one of five per cent. 

—Concordia Fire of Milwaukee has re-elected its old officers and reports pre- 
miums collected last year as $541,629, losses $295,957. 

—Instead of the Missouri Valley, D. E. Thompson’s new company will be 
known as the Columbia Insurance Company of Omaha. 

—Mr. Gans will wreck the stock of the J. W. Butler Paper Company of Chi- 
cago, which was damaged in the Monroe street fire, December 29. 

—Insurance Commissioner O’Shaughnessy of Minnesota has licensed the Mer- 
chants Fire and the Retail Hardware Mutual, both of St. Paul. 

—Arthur Derby has been elected secretary of the Salem (Mass.) Mutual, in 
place of Benjamin L. Fabens, resigned, on account of poor health. 

—Colonel C. L. Young, who represented the Grand Rapids until it ceased to do 
business in Massachusetts, has taken the agency of the Netherlands. 

—The Information Bureau of Chicago, composed of representatives of Ameri- 
can companies, re-elected their old officers at their meeting last Tuesday. 

—N. H. McElhone, new second assistant manager of Firemens Fund, has 
been presented with a handsome loving cup by his former Texas associates. 

—A conference has been called by Manager E. S. Wilson of the Southern 
department of the Firemens Fund in regard to rates and losses in the South. 

—George Le Brande has tendered his resignation as manager of the St. Paul 
local inspection bureau. He has received an offer from a company in the East. 

—Proceedings against Joseph Fish, Samuel Freeman and Henry Senf, on trial 
in Chicago, for conspiracy to defraud insurance companies, has been dismissed. 

—Owing to the number of fires in Flemington and Three Bridges, N. J., the 
village trustees and fire underwriters have offered a reward of $1500 for the arrest 
of the firebugs. 

—A bill has been introduced at Washington providing for a special tax on the 
gross premium receipts instead of the stamps which are used at the present 
time on policies. 

—Sanders’ bill to allow suit to be brought for loss under fire insurance policies 
without the arbitration provided in all standard policies, has been passed by 
the House in South Carolina. 


—Losses at Kansas City, Kan., for 1899 amount to about $206,260, of this $57,606 
is on buildings and the balance on contents. 
loss of $153,000 was the heaviest. 

, —By a law passed by the last Kansas legislature, the St. Paul Fire and 
Marine is liable to lose the monopoly of hail insurance, which it has held for 
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rulings touching hail insurance. Under the new law mutual hail companies are 
starting in about every county and town in that State. 

—Directors of the defunct State Insurance Company of Philadelphia have de- 
nied the charges of fraud made by the receivers, who asked for $27,190, which they 
claimed was irregularly paid out. 

—A local mutual fire company has been started in Egg Harbor City, N. J. 
Henry Winiberg, fire marshal, has been elected temporary president, and Justice 
Fred Beichtold temporary secretary. 

—Frank McNamee will be mechanical superintendent of the new corporation 
known as the International Sprinkler Company, controlled by Merchants & Co., 
incorporated, of Philadelphia, New York and Chicago. 

—Thomas A. Manning, Dallas, Tex., special agent in Texas and Louisiana for 
the North British and Mercantile, has been appointed general agent for the 
Southern States, with headquarters at the New York office. 

—Protection and Mill Owners Mutual of Chicago, in addition to making in- 
creases in their surplus, have paid seventy-five per cent dividend. The New 
England mutuals are said to have enjoyed a most prosperous year in the Western 
field also. 

—Manchester of England and American of New York have gone on the sole 
agency basis by appointing George M. Harvey & Co. sole Chicago agents and 
Cook county managers. George M. Eddy will remain, Cook county super- 
intendent. 

—Warren County, Pa., Board of Underwriters have elected the following offi- 
cers: President, R. A. Little; vice-president, Charles H. Carson; secretary and 
treasurer, D. V. Brown. Executive committee, M. B. Little, C. W. Cool an®& 
Junius E. Barber. 

—At a meeting of managers, agents and special agents of Cincinnati, it was 
unanimously decided to deny any liability on the loss of W. W. Thomas, which 
occurred last November, on the ground of gross fraud. Every company in the 
city was represented. 

—The following Pittsburg companies have declared dividends: Allemania, 
four per cent; Birmingham, four per cent; German-American, four per cent; 
German, five per cent; Humboldt, four per cent; Teutonia, five per cent, and 
Union, three per cent. 

—Atlanta Home has reinsured its Nashville business in the Traders of Chicago, 
and is preparing to dispose of the remainder of its Tennessee business. Girard 
Fire and Marine has withdrawn, and the Prussian National is looking for re- 
insurance in the same State. 

—E. G. Richards, former vice-president and secretary of the National of Hart- 
ford, and now United States manager of the North British and Mercantile, was 
tendered a dinner at the Hartford Club, Hartford, Conn., by the fire under- 
writers of that city last Friday. 





Agency Changes and Appointments. 


Lire.—Wilbur F. Day, general agent, Connecticut Mutual Life, for New 
Haven (Conn.) and vicinity, New Haven; Luke M. Fleming, general agent, 
Hartford Life for Northern Indiana, South Bend; E. K. Cormack, special agent, 
Mutual Life of New York, Hammond, Ind.; William P. Jones, special agent for 
Penn Mutual Life, Philadelphia; W. Harry Sterling, Provident Savings Life, 
Philadelphia; C. G, Caruthers, superintendent of agents for Alabama, Mutual 
Benefit Life of Newark, N. J.. Montgomery; C. A. Kayner, general agent, Man- 
hattan Life, Lockport, N. Y.; Kutnewsky Bros., general agents, —o Life, 
Salt Lake City, Utah, succeeding George M. Nolan, Jr., recently appointed 
superintendent of agents for Utah, Idaho and Wyoming, with headquarters in 
Salt Lake City; Charles S. Alston, general agent, Maryland Life for eastern half 
of North Carolina. é : 

Casuatty.—C. B. Beardsley, Chicago general agent, Union Casualty and Surety, 
resigned. 

Fens. —iegene E. Raines, special agent for Arkansas for North British and 
Mercantile and’ National Fire; Morley Underhill, local agent, Thuringia at 
Philadelphia; A. M. Waldron, local agent of German of Pittsburg, at Phila- 
delphia; I. M. Small, special agent of Prussia National for Missouri, resigned; 
M. C. Harrison, agent for the foint Underwriters Union of Amsterdam for San 
Francisco and vicinity; Firemen’s Fund has appointed both Charles R. Brown 
and W. I. Beatty agents for Newark; Guy A. Richards, special agent in Western 
department for Glens Falls; S. King of Roswell, Bills & Co., in Peoria, ad- 
juster for the Hartford in Ohio, with headquarters in Columbus; Robt. R. Tuttle, 
Syracuse, general agent of Central and Western New York State for Firemens of 
Baltimore; Clark, Williams & Groves, sole agents of Springfield Fire and Marine, 
for Buffalo. 





TOO LATE FOR CLASSIFICATION, 


—Tennessee business of the Prussian National has been reinsured in the North- 
ern of London. 

—Examination of the Imperial of London as of September 30 last by the New 
York Department showed assets of $1,810,488; liabilities, $999,246. 

—Toledo board has elected Valentine Brun president; Albert G. Wright, vice- 

resident; Ira Richardson, treasurer; Charles M. Lang, secretary, and A.,C. 
Say, assistant secretary. 

—Conestoga Fire has been organized at Lancaster, Pa., with a capital of 
$100,000 and surplus of $10,000. Francis Schroder, president; William Mohlsen, 
vice-president, and H. Z. Rhoades, secretary. 

—California fire insurance figures for 1899 show: premiums received, $5,422,277; 
losses paid, $2,761,188, a ratio of fifty-one per cent. Premiums fell off $1,000,000, 
of which $75,000 is attributable to San Francisco alone. 

—National of Cincinnati has declared a semi-annual dividend of three per cent. 

—Charles Wilson has been transferred from Cleveland, O., as manager of the 
Fidelity Mutual Life’s agency at that point, to Philadelphia, where he will act as 
special general agent. 3 

—Wilhelm Grohnwaldt has been succeeded as manager of the South German 
by Friedrick Stoer, who was formerly sub-manager of the Bavarian Mortgage 
and Exchange Bank. Other resignations from the South German are Arthur 
Nebe and Rudolf Becker, sub-managers, and Alfred Lenhe, marine manager. 








